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ñÖãú
èÓ‰‚Ë„‡Ú¸ Ì‡ ‚ÌÂ¯ÌËÂ ˚ÌÍË ÚÓ‚‡˚, ‡·Ó-

Ú˚ Ë ÛÒÎÛ„Ë ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË Ë Ì‡ÛÍË
êÓÒÒËË, ÒÓÁ‰‡‚‡fl ‰ÓÎ„Ó‚ÂÏÂÌÌ˚Â ÔÂËÏÛ˘ÂÒÚ‚‡
‰Îfl Ì‡¯Ëı Ô‡ÚÌÂÓ‚ Ë ÍÎËÂÌÚÓ‚.

éêÉÄçàáÄñàü êÄÅéíõ
èÂÂ‰Ó‚˚Â ÔÓÁËˆËË íÖïëçÄÅùäëèéêí‡

ÓÒÌÓ‚‡Ì˚ Ì‡ ·Ó„‡ÚÓÏ ÓÔ˚ÚÂ Ë ‚˚ÒÓÍÓÈ Í‚‡ÎËÙËÍ‡-
ˆËË ÒÓÚÛ‰ÌËÍÓ‚, Â‰ËÌÓÈ ÒËÒÚÂÏÂ ÔËÓËÚÂÚÓ‚ Ë
ˆÂÎÂÈ Û ‚ÒÂÈ ÍÓÏ‡Ì‰˚, ˜ÂÚÍËÏ ‚Á‡ËÏÓ‰ÂÈÒÚ‚ËÂÏ
‚ÒÂı ÒÚÛÍÚÛÌ˚ı ÔÓ‰‡Á‰ÂÎÂÌËÈ, Ó·˘ÂÈ ÓÚ‚ÂÚÒÚ-
‚ÂÌÌÓÒÚ¸˛ Á‡ Í‡˜ÂÒÚ‚Ó ÓÍ‡Á˚‚‡ÂÏ˚ı ÛÒÎÛ„.

êÄáÇàíàÖ
íÓ˜ÌÓÂ ÔÓ„ÌÓÁËÓ‚‡ÌËÂ ÔÂÒÔÂÍÚË‚ Ë ‚ÓÁ-

ÏÓÊÌ˚ı ËÁÏÂÌÂÌËÈ ‚ ÍÎ˛˜Â‚˚ı ÒÙÂ‡ı ÏËÓ‚Ó„Ó
˚ÌÍ‡ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„ ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒ-
ÚË ÔÓÁ‚ÓÎfl˛Ú ‚˚ÒÓÍÓÔÓÙÂÒÒËÓÌ‡Î¸ÌÓ Â¯‡Ú¸ ÌÂ
ÚÓÎ¸ÍÓ ÚÂÍÛ˘ËÂ ÔÓ·ÎÂÏ˚, ÌÓ Ë ÔÂ‰‚Ë‰ÂÚ¸ Ëı ‚ÓÁ-
ÌËÍÌÓ‚ÂÌËÂ ‚ ·Û‰Û˘ÂÏ, ˜ÚÓ ÒÓÁ‰‡ÂÚ ‰Îfl Ì‡¯Ëı
Ô‡ÚÌÂÓ‚ Ë ÍÎËÂÌÚÓ‚ ÛÒÚÓÈ˜Ë‚˚Â ÔÂËÏÛ˘ÂÒÚ‚‡ ‚
·ËÁÌÂÒÂ.

äÄóÖëíÇé
ìÌËÍ‡Î¸ÌÓÒÚ¸ íÖïëçÄÅùäëèéêí‡ ÒÓÒÚÓ-

ËÚ ‚ ÔÂ‰ÓÒÚ‡‚ÎÂÌËË ‚ÒÂ„Ó ÒÔÂÍÚ‡ ÔÓ‰ÛÍˆËË Ë
ÛÒÎÛ„ fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡: ÓÚ ÔËÓ‰ÌÓ„Ó
Û‡Ì‡ ‰Ó ÚÂÔÎÓ‚˚‰ÂÎfl˛˘Ëı Ò·ÓÓÍ Ë ÔÂÂ‡·ÓÚÍË
ÓÚ‡·ÓÚ‡‚¯Â„Ó fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡. Ç˚ÒÓÍÓÂ Í‡˜ÂÒÚ-
‚Ó ÚÓ‚‡Ó‚ Ë ÛÒÎÛ„, ÔÂ‰Î‡„‡ÂÏ˚ı ÍÓÏÔ‡ÌËÂÈ, ÓÒ-
ÌÓ‚˚‚‡ÂÚÒfl Ì‡ Ò‡Ï˚ı ÒÓ‚ÂÏÂÌÌ˚ı ÚÂıÌÓÎÓ„Ëflı,
‡Á‡·ÓÚ‡ÌÌ˚ı ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚ¸˛ Ë Ì‡-
ÛÍÓÈ êÓÒÒËË.

éíçéòÖçàÖ ä èÖêëéçÄãì
Ç˚ÒÓÍËÈ ÔÓÙÂÒÒËÓÌ‡Î¸Ì˚È ÛÓ‚ÂÌ¸, ‰ËÌ‡-

ÏË˜Ì˚È ÒÚËÎ¸ ‡·ÓÚ˚ ÓÚÎË˜‡˛Ú ‚Ò˛ ÍÓÏ‡Ì‰Û íÖï-
ëçÄÅùäëèéêí‡. êÛÍÓ‚Ó‰ÒÚ‚Ó ÍÓÏÔ‡ÌËË ËÒÔÓÎ¸-
ÁÛÂÚ Ï‡ÚÂË‡Î¸Ì˚Â Ë ÏÓ‡Î¸Ì˚Â ÒÚËÏÛÎ˚ ‰Îfl Ï‡Í-
ÒËÏ‡Î¸ÌÓ ÔÓÎÌÓÈ Â‡ÎËÁ‡ˆËË Ú‚Ó˜ÂÒÍÓ„Ó ÔÓÚÂÌ-
ˆË‡Î‡ ÒÓÚÛ‰ÌËÍÓ‚, ÔÂ‰ÓÒÚ‡‚ÎflÂÚ Í‡Ê‰ÓÏÛ ËÁ ÌËı
‚ÓÁÏÓÊÌÓÒÚ¸ Ò‰ÂÎ‡Ú¸ ÛÒÔÂ¯ÌÛ˛ Í‡¸ÂÛ.

ÑÖüíÖãúçéëíú
Ç˚ÒÓÍ‡fl ÍÓÌÍÛÂÌÚÓÒÔÓÒÓ·ÌÓÒÚ¸ ÔÓ‰ÛÍˆËË

Ë ÛÒÎÛ„ íÖïëçÄÅùäëèéêí‡ ÔÓÁ‚ÓÎflÂÚ ‡Ò¯Ë-
flÚ¸ ÒÙÂÛ ‰ÂflÚÂÎ¸ÌÓÒÚË, ‚˚ıÓ‰ËÚ¸ Ì‡ ÌÓ‚˚Â ˚Ì-
ÍË, ÔË‚ÎÂÍ‡Ú¸ ËÌ‚ÂÒÚËˆËË ‰Îfl ÙËÌ‡ÌÒËÓ‚‡ÌËfl
ÒÂ¸ÂÁÌ˚ı ÔÓÂÍÚÓ‚ ‚ ÓÚ‡ÒÎË, ÒÔÓÒÓ·ÒÚ‚Ûfl Â¯Â-
ÌË˛ Ó·˘ÂÓÚ‡ÒÎÂ‚˚ı Ë Ó·˘Â„ÓÒÛ‰‡ÒÚ‚ÂÌÌ˚ı Á‡-
‰‡˜ ‚ Ó·Î‡ÒÚË ÓÒÒËÈÒÍËı ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓ-
ÒÚË Ë Ì‡ÛÍË.

TARGET
To promote goods, efforts and services of the

Russian nuclear power industry and science to for-
eign markets through creating long-term advantages
for our partners and customers.

MANAGEMENT
The advanced positions of Techsnabexport are

based upon rich experience and highly trained per-
sonnel, unified goals and priorities of the entire team,
well-defined cooperation between all departments of
the company, high responsibility for the quality of
services.

DEVELOPMENT
Accurate forecasting of prospects and potential

changes in the key areas of the world market of
nuclear power industry’s products and services allow
to successfully resolve not only current issues but to
forecast their occurrence in future that provides sta-
ble advantages for our partners and customers in
business.

QUALITY
Unique feature of Techsnabexport includes

provision of the entire range of products and services
of the nuclear fuel cycle:  from natural uranium to
fuel assemblies and reprocessing of the spent nuclear
fuel.  High quality of goods and services rendered by
the company are based on the state-of- the-art tech-
nologies developed by the Russian nuclear power
industry and science.

ATTITUDE TOWARDS PERSONNEL
The Techsnabexport team is characterized by

its high professional level of training and dynamic
work style. The company management employs mate-
rial and moral incentives to maximize realization of
the employees’ creative potential and to provide each
employee with the opportunity to make a successful
career.

ACTIVITIES
High level of competitiveness of

Techsnabexport products and services allows to
expand its business areas, enter new markets, attract
investments, finance major important projects in the
nuclear power industry and therefore provides for the
resolutions of industry-wide and nation-wide issues
in the sphere of the nuclear power industry and 
science.

çÄòÄ åàëëàü
OUR MISSION
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èÂ‰ÒÂ‰‡ÚÂÎ¸ ëÓ‚ÂÚ‡ ‰ËÂÍÚÓÓ‚ –
à‚‡ÌÓ‚ Ç‡ÎÂÌÚËÌ ÅÓËÒÓ‚Ë˜,

ÔÂ‚˚È Á‡ÏÂÒÚËÚÂÎ¸ åËÌËÒÚ‡ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË

ÇËÌÓ„‡‰Ó‚ ÇÎ‡‰ËÏË ÉË„Ó¸Â‚Ë˜ –

Á‡ÏÂÒÚËÚÂÎ¸ åËÌËÒÚ‡ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË

äÌÛÚ‡Â‚ ÄÌ‡ÚÓÎËÈ èÂÚÓ‚Ë˜ –

ÉÂÌÂ‡Î¸Ì˚È ‰ËÂÍÚÓ îÉìè «ìùïä»

äÓÌÓ‚‡ÎÓ‚ ÇËÚ‡ÎËÈ îÂ‰ÓÓ‚Ë˜ –

èÂÁË‰ÂÌÚ éÄé «íÇùã»

äÛÁÌÂˆÓ‚ ãÂÓÌË‰ åËı‡ÈÎÓ‚Ë˜

åÂ‰‚Â‰Â‚ ÄÎÂÍÒ‡Ì‰ ÄÎÂÍÒ‡Ì‰Ó‚Ë˜ –

ÛÍÓ‚Ó‰ËÚÂÎ¸ ‰ÂÔ‡Ú‡ÏÂÌÚ‡ åËÌËÒÚÂÒÚ‚‡ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË 

ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË

ê˚ÊÓ‚ åËı‡ËÎ çËÍËÚÓ‚Ë˜ – ÛÍÓ‚Ó‰ËÚÂÎ¸ ‰ÂÔ‡Ú‡ÏÂÌÚ‡ åËÌËÒÚÂÒÚ‚‡ 

êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË

íËıÓÌÓ‚ ÄÎÂÍÒ‡Ì‰ Ç‡ÒËÎ¸Â‚Ë˜ – Á‡ÏÂÒÚËÚÂÎ¸ ÛÍÓ‚Ó‰ËÚÂÎfl

‰ÂÔ‡Ú‡ÏÂÌÚ‡ åËÌ„ÓÒËÏÛ˘ÂÒÚ‚‡ êÓÒÒËË

î‡È¯ÚÛÚ êÂ‚ÏË ÉÂÓ„ËÂ‚Ë˜ –

ÉÂÌÂ‡Î¸Ì˚È ‰ËÂÍÚÓ Äé «íÂıÒÌ‡·˝ÍÒÔÓÚ»
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BOARD OF DIRECTORS JOINT-STOCK 
COMPANY «TECHSNABEXPORT»

Valentin B. Ivanov 

First Deputy Minister for Atomic Energy of the Russian Federation

Chairman of the Board of Directors

Vladimir G. Vinogradov

Deputy Minister for Atomic Energy of the Russian Federation

Anatoly P. Knoutarev

General Director

Federal State Unitary Enterprise «The Ural Electrochemical Complex»

Vitaly F. Konovalov

President Open Joint-Stock Company «TVEL»

Leonid M. Kuznetzov 

Alexander A. Medvedev

Head of Department, Ministry of the Russian Federation for Atomic Energy

Mikhail N. Ryzhov

Head of Department, Ministry of the Russian Federation for Atomic Energy

Alexander V. Tikhonov

Deputy Head of Department, Ministry for the State Property of the Russian

Federation

Revmir G. Fraishtout

General Director, Joint-Stock Company «Techsnabexport»



ëÂ„Ó‰Ìfl íÖïëçÄÅùäëèéêí ÔÓ Ô‡‚Û  Ò˜ËÚ‡ÂÚÒfl Ó‰-

ÌÓÈ ËÁ ‚Â‰Û˘Ëı ÏËÓ‚˚ı ÍÓÏÔ‡ÌËÈ, ÔÓÒÚ‡‚Îfl˛˘Ëı ÔÓ‰ÛÍ-

ˆË˛ Ë ÛÒÎÛ„Ë fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡. 

Ç ÓÒÌÓ‚Â ÛÒÔÂı‡ íÖïëçÄÅùäëèéêí‡ ÎÂÊ‡Ú ‰‚‡

„Î‡‚Ì˚ı ÔËÌˆËÔ‡, ÍÓÚÓ˚Ï ÍÓÏÔ‡ÌËfl ÌÂÓÚÒÚÛÔÌÓ ÒÎÂ‰ÛÂÚ

Ì‡ ÔÓÚflÊÂÌËË ‚ÒÂÈ Ò‚ÓÂÈ 37-ÎÂÚÌÂÈ ËÒÚÓËË: ÓÔ˚Ú Ë ÍÓÏ-

ÔÂÚÂÌÚÌÓÒÚ¸. îÓÏËÓ‚‡ÌËÂ ÒÓ·ÒÚ‚ÂÌÌÓÈ ÍÓÔÓ‡ÚË‚ÌÓÈ

ÙËÎÓÒÓÙËË Ì‡ ·‡ÁÂ ˝ÚËı ‰‚Ûı ÔËÌˆËÔÓ‚ ÔÓÁ‚ÓÎËÎÓ íÂıÒÌ‡-

·˝ÍÒÔÓÚÛ Á‡ÌflÚ¸ ÒÂ¸ÂÁÌ˚Â ÔÓÁËˆËË Ì‡ ÏËÓ‚ÓÏ ˚ÌÍÂ. 

ìÌËÍ‡Î¸ÌÓÒÚ¸ íÖïëçÄÅùäëèéêí‡ ÒÓÒÚÓËÚ ‚ ÔÂ‰ÓÒÚ‡‚ÎÂÌËË ÔÓÎÌÓ„Ó

ÒÔÂÍÚ‡ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„ fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡- ÓÚ ÔËÓ‰ÌÓ„Ó Û‡Ì‡ ‰Ó ÚÂÔ-

ÎÓ‚˚‰ÂÎfl˛˘Ëı Ò·ÓÓÍ Ë ÔÂÂ‡·ÓÚÍË ÓÚ‡·ÓÚ‡‚¯Â„Ó fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡. Ç˚ÒÓÍËÂ

ÚÂıÌÓÎÓ„ËË, ‡Á‡·ÓÚ‡ÌÌ˚Â ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚ¸˛ Ë Ì‡ÛÍÓÈ êÓÒÒËË, ‰‡˛Ú

‚ÓÁÏÓÊÌÓÒÚ¸ ÔÂ‰Î‡„‡Ú¸ Ì‡ ˚ÌÍÂ ÔÓ‰ÛÍˆË˛ Ë ÛÒÎÛ„Ë, ÒÓÓÚ‚ÂÚÒÚ‚Û˛˘ËÂ Ò‡Ï˚Ï

ÒÚÓ„ËÏ ÚÂ·Ó‚‡ÌËflÏ ÏËÓ‚˚ı ÒÚ‡Ì‰‡ÚÓ‚. àÏÂÌÌÓ ˝ÚË Ù‡ÍÚÓ˚ ‚Ó ÏÌÓ„ÓÏ ÔÂ-

‰ÓÔÂ‰ÂÎfl˛Ú ÛÒÔÂı Ì‡¯ÂÈ ÍÓÏÔ‡ÌËË. ÅÓÎ¸¯ÓÂ ÁÌ‡˜ÂÌËÂ ‰Îfl ÍÓÏÔ‡ÌËË ËÏÂÂÚ Ë ‰Ó-

‚ÂËÂ, ÓÍ‡Á‡ÌÌÓÂ  è‡‚ËÚÂÎ¸ÒÚ‚ÓÏ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË, ËÁ·‡‚¯ËÏ íÖïëçÄ-

Åùäëèéêí ‚ Í‡˜ÂÒÚ‚Â ËÒÔÓÎÌËÚÂÎ¸ÌÓ„Ó ‡„ÂÌÚ‡ ÔÓ ÍÓÌÚ‡ÍÚÛ Çéì-çéì. 

ìÒÔÂı ‚ ·ËÁÌÂÒÂ ‚ Â¯‡˛˘ÂÈ ÒÚÂÔÂÌË Á‡‚ËÒËÚ ÓÚ Ó„‡ÌËÁ‡ˆËË Ë Í‡˜ÂÒÚ‚‡ ÛÔ-

‡‚ÎÂÌËfl. èÓ‚Ó‰ËÏ‡fl Ò 1999 „Ó‰‡ ÂÒÚÛÍÚÛËÁ‡ˆËfl íÖïëçÄÅùäëèéêí‡ ÔË-

Á‚‡Ì‡ Â¯ËÚ¸ Á‡‰‡˜Ë Ô‡ÍÚË˜ÂÒÍÓ„Ó ÔËÏÂÌÂÌËfl ÒÓ‚ÂÏÂÌÌ˚ı ÚÂıÌÓÎÓ„ËÈ ÍÓÔÓ-

‡ÚË‚ÌÓ„Ó ÛÔ‡‚ÎÂÌËfl Ë ‚ÌÂ‰ÂÌËfl ÌÓ‚ÂÈ¯Ëı ËÌÙÓÏ‡ˆËÓÌÌ˚ı ÚÂıÌÓÎÓ„ËÈ. 

å˚ ÔÓÌËÏ‡ÂÏ, ˜ÚÓ ‰Ó·ËÚ¸Òfl ÒÂ¸ÂÁÌ˚ı ÛÒÔÂıÓ‚ ÏÓÊÌÓ, ÚÓÎ¸ÍÓ ÒÚ‡‚fl ÔÂÂ‰

ÒÓ·ÓÈ ‚ÒÂ ÌÓ‚˚Â Ë ÌÓ‚˚Â ˆÂÎË. à ‚ Ì‡ÒÚÓfl˘ÂÂ ‚ÂÏfl íÖïëçÄÅùäëèéêí ‰‚Ë-

ÊÂÚÒfl ËÏÂÌÌÓ ÔÓ ˝ÚÓÏÛ ÔÛÚË, ÔÓ‰ÓÎÊ‡fl ‡Ò¯ËflÚ¸ ÒÚ‡˚Â Ë ÓÒ‚‡Ë‚‡Ú¸ ÌÓ‚˚Â

˚ÌÍË Ò·˚Ú‡, ÔÓÒÚÓflÌÌÓ Û‚ÂÎË˜Ë‚‡fl ÒÔÂÍÚ ÔÂ‰Î‡„‡ÂÏÓÈ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„.
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Today Techsnabexport is recognized to be one of the world leading companies

supplying products and services of the nuclear fuel cycle. 

The basis of the company’s success incorporates two leading principles that have

been followed constantly by the company in whole process of its 37year history:  expe-

rience and competency. Generation of its own corporate philosophy on the basis of

these two principals allowed Techsnabexport to occupy strong positions in the world

market.

The entire range of products and services of the nuclear fuel cycle present

unique feature of Techsnabexport:  from natural uranium to fuel assemblies and repro-

cessing of the spent nuclear fuel. High technologies, developed by the Russian

nuclear power industry and science, provide a possibility to offer products and ser-

vices in the market that comply with the most stringent international standards. The

above factors in many aspects predetermine success of our company.

Confidence of the Government of the Russian Federation expressed in the form

of selecting Techsnabexport as an executive agent in the HEU-LEU agreement is of

great importance for the company.

Any progress in business is largely dependant on organization and quality of

management. Restructuring that has been started in Techsnabexport since 1999 is tar-

geted to resolve the missions of implementation of the modern corporate management

technologies and introduction of the state-of -the-art information technologies.

We are aware that in order to gain significant progress we should establish goals

in progress.  Today Techsnabexport is moving right in this direction by further expand-

ing old and developing new markets and constantly widening the range of its products

and services.

General Director

Revmir G. Fraishtout 
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ü‚ÎflflÒ¸ Ó‰ÌËÏ ËÁ ‚Â‰Û˘Ëı ÏËÓ‚˚ı ˝ÍÒ-

ÔÓÚÂÓ‚ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„ fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ-

„Ó ˆËÍÎ‡, íÖïëçÄÅùäëèéêí ÒÚÓËÎ Ò‚Ó˛

‰ÂflÚÂÎ¸ÌÓÒÚ¸, ËÒıÓ‰fl ËÁ Ó·˘Â„ÓÒÛ‰‡ÒÚ‚ÂÌ-

Ì˚ı Ë Ó·˘ÂÓÚ‡ÒÎÂ‚˚ı Á‡‰‡˜ ‚ Ó·Î‡ÒÚË ‡ÚÓÏ-

ÌÓÈ ˝ÌÂ„ÂÚËÍË.

ëÚ‡ÚÂ„Ë˜ÂÒÍÓÈ Á‡‰‡˜ÂÈ ÍÓÏÔ‡ÌËË fl‚Îfl-

ÂÚÒfl ÔÓ‰‚ËÊÂÌËÂ Ì‡ ‚ÌÂ¯ÌËÂ ˚ÌÍË ÚÓ‚‡Ó‚,

‡·ÓÚ Ë ÛÒÎÛ„ ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË Ë Ì‡-

ÛÍË êÓÒÒËË. 
Ç 1999„. íÖïëçÄÅùäëèéêíÛ Û‰‡ÎÓÒ¸

ÌÂ ÚÓÎ¸ÍÓ ÒÓı‡ÌËÚ¸ Ò‚ÓË ÔÓÁËˆËË Ì‡ ÏËÓ‚ÓÏ
˚ÌÍÂ, ÌÓ Ë ÛÔÓ˜ËÚ¸ Ëı Á‡ Ò˜ÂÚ ÔÂ‰ÎÓÊÂÌËfl
ÌÓ‚˚ı ÚÓ‚‡Ó‚ Ë ÛÒÎÛ„ Ë Á‡‚ÓÂ‚‡ÌËfl ÌÓ‚˚ı
˚ÌÍÓ‚. àÁ Ó·˘Â„Ó Ó·˙ÂÏ‡ ‚‡Î˛ÚÌ˚ı ÔÓÒÚÛÔ-
ÎÂÌËÈ ÓÚ ˝ÍÒÔÓÚ‡ ÓÒÒËÈÒÍÓÈ ‡ÚÓÏÌÓÈ ÓÚ‡Ò-
ÎË Ì‡ ‰ÓÎ˛ íÖïëçÄÅùäëèéêí‡ ÔËıÓ‰ËÚÒfl
·ÓÎÂÂ 75%. é·˙ÂÏ ‚‡Î˛ÚÌ˚ı ÔÓÒÚÛÔÎÂÌËÈ ÔÓ
‚ÌÂ¯ÌÂÚÓ„Ó‚˚Ï ÓÔÂ‡ˆËflÏ íÖïëçÄÅùäë-
èéêí‡ ‚ 1999„. ‚ÓÁÓÒ ÔÓ Ò‡‚ÌÂÌË˛ Ò ÔÂ‰˚-
‰Û˘ËÏ „Ó‰ÓÏ ·ÓÎÂÂ ˜ÂÏ Ì‡ 25%. 

ìÒÔÂ¯Ì‡fl ‚ÌÂ¯ÌÂ˝ÍÓÌÓÏË˜ÂÒÍ‡fl ‰Âfl-
ÚÂÎ¸ÌÓÒÚ¸ ÍÓÏÔ‡ÌËË ‚Ó ÏÌÓ„ÓÏ ÒÔÓÒÓ·ÒÚ‚Ó‚‡-
Î‡ ‰‡Î¸ÌÂÈ¯ÂÏÛ ‡Á‚ËÚË˛ ÔÂ‰ÔËflÚËÈ ‡ÚÓÏ-
ÌÓÈ ÓÚ‡ÒÎË êÓÒÒËË, Ó·˙ÂÏ ÔÓÏ˚¯ÎÂÌÌÓ„Ó
ÔÓËÁ‚Ó‰ÒÚ‚‡ ÍÓÚÓ˚ı
‚˚ÓÒ ‚ 1999„. ·ÓÎÂÂ, ˜ÂÏ
Ì‡ 20%. 

Being one of the leading exporters of the

nuclear fuel cycle products and services in the

world Techsnabexport have planned its activi-

ties based upon nation-wide and industry-wide

missions in the field of nuclear power sector.

Promotion of goods, work and services of

the Russian nuclear power industry and science

to the world market is the strategic target of the

company.

In 1999 Techsnabexport managed not only

to retain its positions in the world market but to

strengthen also the positions based upon the

provision of new products and services and

expansion of the new markets. Techsnabexport

accounts for 75% of the total currency revenues

from the export of the Russian nuclear power

industry. The amount of currency earnings from

Techsnabexport foreign economic activities in

1999 increased as compared to the previous

year by more than 25%.

The company’s successful foreign econom-

ic activity has largely promoted further develop-

ment of the nuclear power industry utilities,

which increased their

output in 1999 by

more than 20%.

éÅáéê ÑÖüíÖãúçéëíà éÅôÖëíÇÄ
Ç 1999 ÉéÑì

REVIEW OF THE COMPANY’S ACTIVITIES 
IN 1999
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One of the competitive edges of
Techsnabexport in the market is a possibili-
ty to provide the whole range of nuclear fuel
cycle products and services: 

• Deliveries of natural and enriched
uranium;

• Uranium enrichment services and
conversion of triuranium octoxide
into natural hexaflouride;

• Enrichment services and reprocess-
ing of recycled uranium;

• Re-enrichment services   of uranium
tails;

• Manufacture and supply of fuel
assemblies and its components for
nuclear power plants;

• Fuel deliveries for research reactors;

• Integrated services for spent nuclear
fuel reprocessing.

In addition to the nuclear fuel cycle
products and services, Techsnabexport
exports:

• Radioactive and stable isotopes;

• Ionizing radiation sources;

• Rare- and rare-earth metals and
compounds;

• Elementary particle accelerators;

• Electronic and physical equipment;  

• Shielding equipment, personal pro-
tection means;

• Technical equipment.

An important factor for our partners is
the availability of overseas daughter-compa-
nies and related enterprises that represent
Techsnabexport interests and the Russian
nuclear power industry in general.

é‰ÌËÏ ËÁ ÍÓÌÍÛÂÌÚÌ˚ı ÔÂËÏÛ˘ÂÒÚ‚
íÖïëçÄÅùäëèéêí‡ Ì‡ ˚ÌÍÂ fl‚ÎflÂÚÒfl
‚ÓÁÏÓÊÌÓÒÚ¸ ÔÂ‰ÓÒÚ‡‚ÎÂÌËfl ‚ÒÂ„Ó ÒÔÂÍÚ-
‡ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„ fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ„Ó
ˆËÍÎ‡:

• ÔÓÒÚ‡‚ÍË ÔËÓ‰ÌÓ„Ó Ë Ó·Ó„‡˘ÂÌÌÓ-
„Ó Û‡Ì‡;

• ÛÒÎÛ„Ë ÔÓ Ó·Ó„‡˘ÂÌË˛ Û‡Ì‡ Ë ÔÂÂ-
‡·ÓÚÍÂ Á‡ÍËÒË-ÓÍËÒË ‚ „ÂÍÒ‡ÙÚÓ-
Ë‰ Û‡Ì‡ (ÍÓÌ‚ÂÒËfl);

• ÛÒÎÛ„Ë ÔÓ Ó·Ó„‡˘ÂÌË˛ Ë ÔÂÂ‡·ÓÚ-
ÍÂ Â„ÂÌÂËÓ‚‡ÌÌÓ„Ó Û‡Ì‡;

• ÛÒÎÛ„Ë ÔÓ ‰ÓÓ·Ó„‡˘ÂÌË˛ ÓÚ‚‡ÎÓ‚
‡Á‰ÂÎËÚÂÎ¸ÌÓ„Ó ˆËÍÎ‡ Û‡ÌÓ‚Ó„Ó
ÔÓËÁ‚Ó‰ÒÚ‚‡;

• ËÁ„ÓÚÓ‚ÎÂÌËÂ Ë ÔÓÒÚ‡‚ÍË ÚÓÔÎË‚Ì˚ı
Ò·ÓÓÍ Ë Ëı ÍÓÏÔÓÌÂÌÚÓ‚ ‰Îfl ‡ÚÓÏ-
Ì˚ı ˝ÎÂÍÚÓÒÚ‡ÌˆËÈ;

• ÔÓÒÚ‡‚ÍË ÚÓÔÎË‚‡ ‰Îfl ËÒÒÎÂ‰Ó‚‡-
ÚÂÎ¸ÒÍËı Â‡ÍÚÓÓ‚;

• ÍÓÏÔÎÂÍÒÌ˚Â ÛÒÎÛ„Ë ÔÓ ÔÂÂ‡·ÓÚÍÂ
ÓÚ‡·ÓÚ‡‚¯Â„Ó fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡.

äÓÏÂ ÚÓ‚‡Ó‚ Ë ÛÒÎÛ„ fl‰ÂÌÓ„Ó ÚÓÔ-
ÎË‚ÌÓ„Ó ˆËÍÎ‡ íÖïëçÄÅùäëèéêí ÔÓ-
ÒÚ‡‚ÎflÂÚ Ì‡ ˝ÍÒÔÓÚ:

• ‡‰ËÓ‡ÍÚË‚Ì˚Â Ë ÒÚ‡·ËÎ¸Ì˚Â 
ËÁÓÚÓÔ˚;

• ËÒÚÓ˜ÌËÍË ËÓÌËÁËÛ˛˘Ëı ËÁÎÛ-
˜ÂÌËÈ;

• Â‰ÍËÂ Ë Â‰ÍÓÁÂÏÂÎ¸Ì˚Â ÏÂÚ‡ÎÎ˚,
Ëı ÒÓÂ‰ËÌÂÌËfl;

• ÛÒÍÓËÚÂÎË ˝ÎÂÏÂÌÚ‡Ì˚ı ˜‡ÒÚËˆ;
• ˝ÎÂÍÚÓÌÌÓ-ÙËÁË˜ÂÒÍÛ˛ ‡ÔÔ‡‡-

ÚÛÛ;
• Á‡˘ËÚÌÓÂ Ó·ÓÛ‰Ó‚‡ÌËÂ, ÒÂ‰ÒÚ‚‡

ËÌ‰Ë‚Ë‰Û‡Î¸ÌÓÈ Á‡˘ËÚ˚;
• ÚÂıÌÓÎÓ„Ë˜ÂÒÍÓÂ Ó·ÓÛ‰Ó‚‡ÌËÂ.

çÂÏ‡ÎÓ‚‡ÊÌ˚Ï Ù‡ÍÚÓÓÏ ‰Îfl Ì‡¯Ëı
Ô‡ÚÌÂÓ‚ fl‚ÎflÂÚÒfl Ë Ì‡ÎË˜ËÂ ÒËÒÚÂÏ˚ Á‡-
Û·ÂÊÌ˚ı ‰Ó˜ÂÌËı Ë Á‡‚ËÒËÏ˚ı ÔÂ‰ÔËfl-
ÚËÈ, ÔÂ‰ÒÚ‡‚Îfl˛˘Ëı ËÌÚÂÂÒ˚ íÖïëçÄ-
Åùäëèéêí‡ Ë ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË
êÓÒÒËË ‚ ˆÂÎÓÏ.



Export of the nuclear fuel
cycle products and services

In 1999 Techsnabexport exported the

nuclear fuel cycle products and services

practically to all regions of the world. The

company occupies a substantial portion of

the world market.

High quality of services and advan-

tages of modern technologies of the

Russian nuclear power industry enabled

the company to strengthen its positions in

the leading developed countries. In 1999

some existing long-term uranium delivery

contracts with our traditional customers

were extended. The contracts with the

West-European enrichment companies for

enrichment of the customers’ depleted

uranium (tails of the separated enrichment

cycle of uranium fabrication) were also

extended.

Techsnab-export policy in the global

market is targeted to a comprehensive

solution of the issues that the partners

and customers face with regards to their

specific features and actual needs that

resulted in many respects into the compa-

ny’s success in the new markets. In 1999

Techsnabexport concluded the first con-

tract for delivery of Russian uranium

enrichment services with the largest

Japanese electric power company

«TEPCO».

ùÍÒÔÓÚ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„
fl‰ÂÌÓ-ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡

Ç 1999„. íÖïëçÄÅùäëèéêí ÓÒÛ-

˘ÂÒÚ‚ÎflÎ ˝ÍÒÔÓÚ ÚÓ‚‡Ó‚ Ë ÛÒÎÛ„ fl‰Â-

ÌÓ„Ó ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡ Ô‡ÍÚË˜ÂÒÍË ‚Ó

‚ÒÂ Â„ËÓÌ˚ ÏË‡ Ë Á‡ÌËÏ‡ÂÚ ÒÛ˘ÂÒÚ‚ÂÌ-

ÌÛ˛ ‰ÓÎ˛ ÏËÓ‚Ó„Ó ˚ÌÍ‡.

Ç˚ÒÓÍÓÂ Í‡˜ÂÒÚ‚Ó ÛÒÎÛ„ Ë ÔÂËÏÛ˘Â-

ÒÚ‚‡ ËÒÔÓÎ¸ÁÓ‚‡ÌËfl ÒÓ‚ÂÏÂÌÌ˚ı ÚÂıÌÓ-

ÎÓ„ËÈ ÓÒÒËÈÒÍÓÈ ‡ÚÓÏÌÓÈ ËÌ‰ÛÒÚËË ÔÓÁ-

‚ÓÎËÎÓ ÍÓÏÔ‡ÌËË ÛÍÂÔËÚ¸ Ò‚ÓË ÔÓÁËˆËË ‚

‚Â‰Û˘Ëı ÔÓÏ˚¯ÎÂÌÌÓ ‡Á‚ËÚ˚ı ÒÚ‡Ì‡ı.

Ç 1999„. ·˚Î ÔÓ‰ÎÂÌ fl‰ ËÏÂ˛˘ËıÒfl ‰ÓÎ-

„ÓÒÓ˜Ì˚ı ÍÓÌÚ‡ÍÚÓ‚ Ì‡ ÔÓÒÚ‡‚ÍÛ Û‡ÌÓ-

‚ÓÈ ÔÓ‰ÛÍˆËË Ò Ì‡¯ËÏË Ú‡‰ËˆËÓÌÌ˚ÏË

ÔÓÍÛÔ‡ÚÂÎflÏË. í‡ÍÊÂ ·˚ÎË ÔÓ‰ÎÂÌ˚ ÍÓÌ-

Ú‡ÍÚ˚ Ò Á‡Ô‡‰ÌÓÂ‚ÓÔÂÈÒÍËÏË Ó·Ó„‡ÚË-

ÚÂÎ¸Ì˚ÏË ÍÓÏÔ‡ÌËflÏË Ì‡ Ó·Ó„‡˘ÂÌËÂ ‰‡-

‚‡Î¸˜ÂÒÍÓ„Ó Ó·Â‰ÌÂÌÌÓ„Ó Û‡Ì‡ (ÓÚ‚‡ÎÓ‚

‡Á‰ÂÎËÚÂÎ¸ÌÓ„Ó ˆËÍÎ‡ Û‡ÌÓ‚Ó„Ó ÔÓËÁ-

‚Ó‰ÒÚ‚‡).

èÓÎËÚËÍ‡ íÖïëçÄÅùäëèéêí‡ Ì‡

ÏËÓ‚ÓÏ ˚ÌÍÂ Ì‡Ô‡‚ÎÂÌ‡ Ì‡ ÍÓÏÔÎÂÍÒ-

ÌÓÂ Â¯ÂÌËÂ ÔÓ·ÎÂÏ, ÒÚÓfl˘Ëı ÔÂÂ‰

Ô‡ÚÌÂ‡ÏË Ë ÍÎËÂÌÚ‡ÏË, Û˜ËÚ˚‚‡fl ÔË

˝ÚÓÏ Ëı ÒÔÂˆËÙËÍÛ Ë Â‡Î¸Ì˚Â ÔÓÚÂ·ÌÓ-

ÒÚË. ùÚÓ ‚Ó ÏÌÓ„ÓÏ ÒÔÓÒÓ·ÒÚ‚Ó‚‡ÎÓ ÛÒÔÂıÛ

ÍÓÏÔ‡ÌËË Ì‡ ÌÓ‚˚ı ˚ÌÍ‡ı Ò·˚Ú‡. 

Ç 1999 „. íÖïëçÄÅùäëèéêí Á‡ÍÎ˛˜ËÎ

ÔÂ‚˚È ÍÓÌÚ‡ÍÚ Ì‡ ÔÓÒÚ‡‚ÍÛ ÓÒÒËÈÒÍËı

ÛÒÎÛ„ ÔÓ Ó·Ó„‡˘ÂÌË˛ Û‡Ì‡ Ò ÍÛÔÌÂÈ¯ÂÈ

flÔÓÌÒÍÓÈ ˝ÌÂ„ÂÚË˜ÂÒÍÓÈ ÍÓÏÔ‡ÌËÂÈ

«íÂÔÍÓ».

10 „Ó‰Ó‚ÓÈ ÓÚ˜ÂÚ•99
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äÓÏÔÎÂÍÒ ÔÓ Ó·Ó„‡˘ÂÌË˛ Û‡Ì‡ Ì‡ „‡ÁÓ‚˚ı ˆÂÌÚËÙÛ„‡ı

Gas centrifugal cascade for uranium enrichment

ìÒÚ‡ÌÓ‚Í‡ ÔÓ ÔÂÂÎË‚Û „ÂÍÒ‡ÙÚÓË‰‡ Û‡Ì‡

Facilities for uranium hexafluoride filling
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HEU-LEU Agreement
Implementation of the intergovern-

mental agreement on deliveries of low
enriched uranium (LEU), derived from
weapons-grade high enriched uranium
(HEU) to the U.S.A. (HEU-LEU
Agreement) played a specific role in the
activities of Techsnabexport in 1999 as
well as in the previous years. The company
considers its role as the executive agent in
the implementation of HEU-LEU
Agreement as a high evaluation of its activ-
ities and high degree of confidence from
the Russian Federation government. 

Techsnabexport understands the great
significance of the agreement for the
Russian nuclear power industry and sci-
ence as well as for building up of the
national budget. In 1999 the revenues
under HEU-LEU Agreement accounted for
25% of the total currency revenues in the
nuclear power industry. Fundamental basic
scientific researches and safety upgrading
for nuclear facilities and conversion pro-
grams are financed out of the said funds.

Upon conclusion of the Agreement, by
the end of 1999, over 2,2 thousand MT of
LEU, equivalent to approximately 75 tons
of HEU were delivered from Russia to the
United States. An important milestone in
1999 was the resolution of the issue relat-
ed to the sales of LEU feed, which could be
sold in the US market only under the
observance of some legislative restrictions.
In early 1999, the Ministry of the Russian
Federation for atomic energy entered into
an Agreement with US Department of
Energy on returning of unused natural feed

äÓÌÚ‡ÍÚ Çéì-çéì
éÒÓ·Û˛ ÓÎ¸ ‚ ‰ÂflÚÂÎ¸ÌÓÒÚË íÖï-

ëçÄÅùäëèéêí‡ ‚ 1999„. Í‡Í Ë ‚ ÔÂ‰˚-
‰Û˘ËÂ „Ó‰˚ Á‡ÌËÏ‡Î‡ Â‡ÎËÁ‡ˆËfl ÏÂÊÔ‡-
‚ËÚÂÎ¸ÒÚ‚ÂÌÌÓ„Ó ÒÓ„Î‡¯ÂÌËfl Ó ÔÓÒÚ‡‚Í‡ı ‚
ëòÄ ÌËÁÍÓÓ·Ó„‡˘ÂÌÌÓ„Ó Û‡Ì‡, ËÁ‚ÎÂ˜ÂÌ-
ÌÓ„Ó ËÁ ÓÛÊÂÈÌÓ„Ó ‚˚ÒÓÍÓÓ·Ó„‡˘ÂÌÌÓ„Ó
Û‡Ì‡ (ÍÓÌÚ‡ÍÚ Çéì-çéì). äÓÏÔ‡ÌËfl
‡ÒÒÏ‡ÚË‚‡ÂÚ Ò‚Ó˛ ÓÎ¸ ËÒÔÓÎÌËÚÂÎ¸ÌÓ„Ó
‡„ÂÌÚ‡ ÔÓ ÍÓÌÚ‡ÍÚÛ Çéì-çéì Í‡Í ‚˚ÒÓ-
ÍÛ˛ ÓˆÂÌÍÛ Ò‚ÓÂÈ ‰ÂflÚÂÎ¸ÌÓÒÚË Ë ·ÓÎ¸¯ÓÂ
‰Ó‚ÂËÂ ÒÓ ÒÚÓÓÌ˚ è‡‚ËÚÂÎ¸ÒÚ‚‡ êÓÒÒËÈ-
ÒÍÓÈ îÂ‰Â‡ˆËË.   

íÖïëçÄÅùäëèéêí ÔÓÌËÏ‡ÂÚ Ó„-
ÓÏÌÓÂ ÁÌ‡˜ÂÌËÂ ˝ÚÓ„Ó ÍÓÌÚ‡ÍÚ‡ ‰Îfl ÓÒ-
ÒËÈÒÍÓÈ ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË Ë Ì‡ÛÍË,
‡ Ú‡ÍÊÂ ‰Îfl ÙÓÏËÓ‚‡ÌËfl ·˛‰ÊÂÚ‡ ÒÚ‡-
Ì˚. èÓÎÛ˜ÂÌÌ˚Â ÔÓ ÍÓÌÚ‡ÍÚÛ Çéì-çéì
ÒÂ‰ÒÚ‚‡ Ó·ÂÒÔÂ˜ËÎË ‚ 1999„. 25% ‚ÒÂ„Ó
Ó·˙ÂÏ‡ ‚‡Î˛ÚÌ˚ı ÔÓÒÚÛÔÎÂÌËÈ ‡ÚÓÏÌÓÈ ÓÚ-
‡ÒÎË. á‡ Ò˜ÂÚ ˝ÚËı ÒÂ‰ÒÚ‚ ÙËÌ‡ÌÒËÛ˛Ú-
Òfl ‚ ÚÓÏ ˜ËÒÎÂ ÙÛÌ‰‡ÏÂÌÚ‡Î¸Ì˚Â Ì‡Û˜Ì˚Â
ËÒÒÎÂ‰Ó‚‡ÌËfl, ÏÂÓÔËflÚËfl ÔÓ Ó·ÂÒÔÂ˜Â-
ÌË˛ ·ÂÁÓÔ‡ÒÌÓÒÚË fl‰ÂÌ˚ı Ó·˙ÂÍÚÓ‚ Ë ÍÓÌ-
‚ÂÒËÓÌÌ˚Â ÔÓ„‡ÏÏ˚.

ë ÏÓÏÂÌÚ‡ Á‡ÍÎ˛˜ÂÌËfl ˝ÚÓ„Ó ÍÓÌÚ‡Í-
Ú‡ Í ÍÓÌˆÛ 1999„. ËÁ êÓÒÒËË ‚ ëòÄ ·˚ÎË
ÔÓÒÚ‡‚ÎÂÌ˚ ·ÓÎÂÂ 2,2Ú˚Ò ÏÂÚË˜ÂÒÍËı ÚÓÌÌ
çéì, ˝Í‚Ë‚‡ÎÂÌÚÌ˚Â ÓÍÓÎÓ 75ÚÓÌÌ Çéì.
äÎ˛˜Â‚˚Ï ÒÓ·˚ÚËÂÏ 1999„. ÒÚ‡ÎÓ ‡ÁÂ¯Â-
ÌËÂ ÔÓ·ÎÂÏ˚, Ò‚flÁ‡ÌÌÓÈ Ò Â‡ÎËÁ‡ˆËÂÈ
ÔËÓ‰ÌÓÈ ÍÓÏÔÓÌÂÌÚ˚ ÌËÁÍÓÓ·Ó„‡˘ÂÌÌÓ„Ó
Û‡Ì‡, ÍÓÚÓ‡fl ÏÓ„Î‡ ·˚Ú¸ Â‡ÎËÁÓ‚‡Ì‡ Ì‡
‡ÏÂËÍ‡ÌÒÍÓÏ ˚ÌÍÂ ÚÓÎ¸ÍÓ Ò ÒÓ·Î˛‰ÂÌË-
ÂÏ ˆÂÎÓ„Ó fl‰‡ Á‡ÍÓÌÓ‰‡ÚÂÎ¸Ì˚ı Ó„‡ÌË˜Â-
ÌËÈ. Ç Ì‡˜‡ÎÂ „Ó‰‡ åËÌËÒÚÂÒÚ‚Ó êÓÒÒËÈ-
ÒÍÓÈ îÂ‰Â‡ˆËË ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË Á‡-
ÍÎ˛˜ËÎÓ ÒÓ„Î‡¯ÂÌËÂ Ò åËÌËÒÚÂÒÚ‚ÓÏ
ùÌÂ„ÂÚËÍË ëòÄ ÔÓ ‚ÓÁ‚‡ÚÛ ‚ êÓÒÒË˛ ÌÂ-
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The Ceremony of signing the Agreement

between the Ministry of the Russian Federation for

Atomic Energy and the Ministry of Energy of the

USA concerning the transfer of the source material to

the Russian Federation and long-term Contract

between AO «Techsnabexport» and the Companies:

Cameco, Cogema and Nukem for the sale of the Feed

Component HEU – from LEU.

Washington, D.C., Ministry of the Energy of the

USA. March, 24, 1999.

ñÂÂÏÓÌËfl ÔÓ‰ÔËÒ‡ÌËfl ëÓ„Î‡¯ÂÌËfl ÏÂÊ‰Û

åËÌËÒÚÂÒÚ‚ÓÏ ÔÓ ‡ÚÓÏÌÓÈ ˝ÌÂ„ËË êÓÒÒËÈÒÍÓÈ

îÂ‰Â‡ˆËË Ë åËÌËÒÚÂÒÚ‚ÓÏ ˝ÌÂ„ÂÚËÍË ëòÄ

ÓÚÌÓÒËÚÂÎ¸ÌÓ ÔÂÂÏÂ˘ÂÌËfl ËÒıÓ‰ÌÓ„Ó Ï‡ÚÂË‡Î‡

‚ êÓÒÒËÈÒÍÛ˛ îÂ‰Â‡ˆË˛ Ë ‰ÓÎ„ÓÒÓ˜ÌÓ„Ó äÓÌ-

Ú‡ÍÚ‡ ÏÂÊ‰Û Äé «íÂıÒÌ‡·˝ÍÒÔÓÚ» Ë äÓÏÔ‡ÌËfl-

ÏË «ä‡ÏÂÍÓ», «äÓÊÂÏ‡» Ë «çÛÍÂÏ» Ì‡ Â‡ÎËÁ‡-

ˆË˛ ÔËÓ‰ÌÓÈ Û‡ÌÓ‚ÓÈ ÍÓÏÔÓÌÂÌÚ˚ 

Çéì ËÁ çéì.

„.Ç‡¯ËÌ„ÚÓÌ, ëòÄ, åËÌËÒÚÂÒÚ‚Ó ˝ÌÂ„Â-

ÚËÍË ëòÄ, 24 Ï‡Ú‡ 1999 „Ó‰‡.



and on payment for the feed, stockpiled in
the United States in 1997-98.
Concurrently, Techsnabexport signed a
long-term contract on the sales of HEU
feed with a consortium of the Western com-
panies.

Deliveries 
of fresh nuclear fuel

Along with the deliveries of uranium
products in 1999 supplies of fresh nuclear
fuel for traditional partners in Czech
Republic, Slovakia, Bulgaria, Hungary and
Finland were furnished.

It is important to highlight suchprospective direction as fabrication of
nuclear fuel under the Western projects at
the Russian plants using customers’ raw
material and components. Last years
Techsnabexport has been fruitfully cooper-
ating in this area with  «Siemens»
(Germany) and ABB (Sweden).

Â‡ÎËÁÓ‚‡ÌÌÓÈ ÔËÓ‰ÌÓÈ ÍÓÏÔÓÌÂÌÚ˚ Ë
ÓÔÎ‡ÚÂ Ï‡ÚÂË‡Î‡, Ì‡ÍÓÔÎÂÌÌÓ„Ó ‚ ëòÄ ‚
1997-98„„. é‰ÌÓ‚ÂÏÂÌÌÓ íÖïëçÄÅùäë-
èéêíÓÏ ·˚Î ÔÓ‰ÔËÒ‡Ì ‰ÓÎ„ÓÒÓ˜Ì˚È ÍÓÌ-
Ú‡ÍÚ Ò ÍÓÌÒÓˆËÛÏÓÏ Á‡Ô‡‰Ì˚ı ÍÓÏÔ‡ÌËÈ
ÔÓ Â‡ÎËÁ‡ˆËË ÔËÓ‰ÌÓÈ ÍÓÏÔÓÌÂÌÚ˚.

èÓÒÚ‡‚ÍË Ò‚ÂÊÂ„Ó 
fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡

ç‡fl‰Û Ò ÔÓÒÚ‡‚Í‡ÏË Û‡ÌÓ‚ÓÈ ÔÓ‰ÛÍ-
ˆËË ‚ 1999„. ÓÒÛ˘ÂÒÚ‚ÎflÎËÒ¸ ÔÓÒÚ‡‚ÍË Ò‚Â-
ÊÂ„Ó fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡ ‰Îfl Ú‡‰ËˆËÓÌÌ˚ı
Ô‡ÚÌÂÓ‚ ‚ óÂıËË, ëÎÓ‚‡ÍËË, ÅÓÎ„‡ËË,
ÇÂÌ„ËË Ë îËÌÎflÌ‰ËË. çÂÓ·ıÓ‰ËÏÓ Ú‡ÍÊÂ ÓÚÏÂÚËÚ¸ Ú‡ÍÓÂ ÔÂ-

ÒÔÂÍÚË‚ÌÓÂ Ì‡Ô‡‚ÎÂÌËÂ, Í‡Í ËÁ„ÓÚÓ‚ÎÂÌËÂ
fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡ Ì‡ ÓÒÒËÈÒÍËı ÔÂ‰ÔËfl-
ÚËflı ÔÓ Á‡Ô‡‰Ì˚Ï ÔÓÂÍÚ‡Ï Ò ËÒÔÓÎ¸ÁÓ‚‡ÌË-
ÂÏ ‰‡‚‡Î¸˜ÂÒÍÓ„Ó Ò˚¸fl Ë ˝ÎÂÏÂÌÚÓ‚. Ç ÚÂ-
˜ÂÌËÂ ÔÓÒÎÂ‰ÌÂ„Ó ‚ÂÏÂÌË íÖïëçÄÅùäë-
èéêí ÛÒÔÂ¯ÌÓ ÒÓÚÛ‰ÌË˜‡ÂÚ ‚ ˝ÚÓÈ Ó·Î‡ÒÚË
Ò ÍÓÏÔ‡ÌËflÏË «ëËÏÂÌÒ» (ÉÂÏ‡ÌËfl) Ë
«ÄÅÅ» (ò‚ÂˆËfl).

14 „Ó‰Ó‚ÓÈ ÓÚ˜ÂÚ•99

íÂÔÎÓ‚˚‰ÂÎfl˛˘ËÂ Ò·ÓÍË

Fuel assemblies
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íÂÔÎÓ‚˚‰ÂÎfl˛˘‡fl Ò·ÓÍ‡ Ì‡ ÒÚ‡ÔÂÎÂ

Fuel assembly in the jig
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Ä‚ÚÓÏ‡ÚËÁËÓ‚‡ÌÌ‡fl ÔÓÚÓ˜Ì‡fl ÎËÌËfl ÔÓËÁ‚Ó‰ÒÚ‚‡ íÇùãÓ‚

Automated assembly line for manufacture of fuel rods
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Reprocessing 
of spent nuclear fuel

Reprocessing of spent nuclear fuel is

an important area

of Techsnabexport

operations. In 1999

the contracts con-

cluded with Slovak

and Bulgarian com-

panies were execut-

ed, efforts were also

made to continue

cooperation with

Hungarian and Czech

partners in the above

field. Initial contacts

were established with foreign customers in

connection with several new projects

including reprocessing of

spent nuclear fuel from

research reactors, con-

structed under the Russian

(Soviet) technical assis-

tance abroad.

ìÒÎÛ„Ë ÔÓ ÔÂÂ‡·ÓÚÍÂ 
ÓÚ‡·ÓÚ‡‚¯Â„Ó 

fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡

èÂ‰ÓÒÚ‡‚ÎÂÌËÂ ÛÒÎÛ„ ÔÓ ÔÂÂ‡·ÓÚ-

ÍÂ ÓÚ‡·ÓÚ‡‚¯Â„Ó

ÚÓÔÎË‚‡ fl‚ÎflÂÚÒfl

‚‡ÊÌ˚Ï Ì‡Ô‡‚ÎÂ-

ÌËÂÏ ‰ÂflÚÂÎ¸ÌÓÒÚË

í Ö ï ë ç Ä Å ù ä ë -

èéêí‡. 

Ç 1999„. ËÒÔÓÎ-

ÌflÎËÒ¸ ÍÓÌÚ‡ÍÚ˚ Ò

ÙËÏ‡ÏË ëÎÓ‚‡ÍËË

Ë ÅÓÎ„‡ËË, ‚ÂÎ‡Ò¸

‡·ÓÚ‡ ÔÓ ÔÓ‰ÓÎÊÂ-

ÌË˛ ÒÓÚÛ‰ÌË˜ÂÒÚ‚‡ ‚

‰‡ÌÌÓÈ Ó·Î‡ÒÚË Ò ‚ÂÌ-

„ÂÒÍËÏË Ë ˜Â¯ÒÍËÏË Ô‡ÚÌÂ‡ÏË. ëÓÒÚÓ-

flÎËÒ¸ ÔÂ‚˚Â ÍÓÌÚ‡ÍÚ˚ Ò Á‡Û·ÂÊÌ˚ÏË

Á‡Í‡Á˜ËÍ‡ÏË ÔÓ ÌÂÒÍÓÎ¸ÍËÏ

ÌÓ‚˚Ï ÔÓÂÍÚ‡Ï, ‚ ÚÓÏ ˜ËÒ-

ÎÂ ÔÓ ‚ÓÔÓÒ‡Ï ÔÂÂ‡·ÓÚ-

ÍË ÓÚ‡·ÓÚ‡‚¯Â„Ó fl‰ÂÌÓ„Ó

ÚÓÔÎË‚‡ ËÒÒÎÂ‰Ó‚‡ÚÂÎ¸ÒÍËı

Â‡ÍÚÓÓ‚, ÔÓÒÚÓÂÌÌ˚ı

ÔË ÒÓ‰ÂÈÒÚ‚ËË êÓÒÒËË

/ëëëê/ Á‡ Û·ÂÊÓÏ. 

èÂÂ‚ÓÁÍ‡ ÓÚ‡·ÓÚ‡‚¯Â„Ó fl‰ÂÌÓ„Ó ÚÓÔÎË‚‡

Spent nuclear fuel transportation

ê‡Á„ÛÁÍ‡ Ú‡ÌÒÔÓÚÌ˚ı ÍÓÌÚÂÈÌÂÓ‚ Ò

ÓÚ‡·ÓÚ‡‚¯ËÏ fl‰ÂÌ˚Ï ÚÓÔÎË‚ÓÏ

The spent nuclear fuel transport cask 

discharge
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Isotope production
Positions of Techsnabexport in the iso-

tope market have become considerably

stronger. Implementation of flexible pricing

policy enables the company to secure a

whole series of orders from new customers

as well as to significantly increase the port-

folio of orders from traditional customers.

Appearance in the market with offers on

new isotope products such as Palladium-

103, Silicon -28, Boron-10, Ruthenium-106

etc. played an important role in the expan-

sion of the export volumes.

Positive sales dynamics of radioactive

isotope products has remained. In  1999 the

total export of isotopes increased by more

than 25% and in the last three years has

doubled.

Concurrently the company’s share in

deliveries of stable isotopes to the world

market totals to 30%. In 1999

Techsnabexport together with the Ministry

of Russian Federation for atomic energy

performed a com-

plex of activities to

improve export of

stable isotopes and

to protect interests

of the Russian man-

ufacturers under the

conditions of

aggressive competi-

tion in the world

market.

àÁÓÚÓÔÌ‡fl ÔÓ‰ÛÍˆËfl
ëÛ˘ÂÒÚ‚ÂÌÌÓ ÛÍÂÔËÎËÒ¸ ÔÓÁËˆËË

íÖïëçÄÅùäëèéêí‡ Ì‡ ˚ÌÍÂ ËÁÓÚÓÔ-

ÌÓÈ ÔÓ‰ÛÍˆËË. èÓ‚Â‰ÂÌËÂ „Ë·ÍÓÈ ˆÂÌÓ-

‚ÓÈ ÔÓÎËÚËÍË ÔÓÁ‚ÓÎËÎÓ ÍÓÏÔ‡ÌËË ÔÓÎÛ-

˜ËÚ¸ ˆÂÎ˚È fl‰ Á‡Í‡ÁÓ‚ ÓÚ ÌÓ‚˚ı ÔÓÍÛÔ‡-

ÚÂÎÂÈ, ‡ Ú‡ÍÊÂ ÒÛ˘ÂÒÚ‚ÂÌÌÓ Û‚ÂÎË˜ËÚ¸

ÔÓÚÙÂÎ¸ Á‡Í‡ÁÓ‚ Ú‡‰ËˆËÓÌÌ˚ı ÔÓÍÛÔ‡-

ÚÂÎÂÈ. Ç‡ÊÌÛ˛ ÓÎ¸ ‚ Û‚ÂÎË˜ÂÌËË Ó·˙Â-

ÏÓ‚ ˝ÍÒÔÓÚ‡ Ò˚„‡Î ‚˚ıÓ‰ Ì‡ ˚ÌÓÍ Ò

ÔÂ‰ÎÓÊÂÌËflÏË ÔÓ ÌÓ‚˚Ï ‚Ë‰‡ÏË ËÁÓÚÓÔ-

ÌÓÈ ÔÓ‰ÛÍˆËË- ËÁÓÚÓÔ˚ è‡ÎÎ‡‰Ëfl-103,

äÂÏÌËfl-28, ÅÓ‡-10, êÛÚÂÌËfl-106 Ë Ú.‰..

ëÓı‡ÌËÎ‡Ò¸ ÔÓÎÓÊËÚÂÎ¸Ì‡fl ‰ËÌ‡ÏË-

Í‡ ÔÓ‰‡Ê ‡‰ËÓ‡ÍÚË‚ÌÓÈ ËÁÓÚÓÔÌÓÈ ÔÓ-

‰ÛÍˆËË. Ç 1999„. Ó·˘ËÈ Ó·˙ÂÏ ˝ÍÒÔÓÚ‡

˝ÚËı ËÁÓÚÓÔÓ‚ Û‚ÂÎË˜ËÎÒfl ·ÓÎÂÂ ˜ÂÏ Ì‡

25%, ‡ Á‡ ÔÓÒÎÂ‰ÌËÂ ÚË „Ó‰‡ - Û‰‚ÓËÎÒfl. 

é‰ÌÓ‚ÂÏÂÌÌÓ ‰ÓÎfl ÍÓÏÔ‡ÌËË ‚ ÔÓ-

ÒÚ‡‚Í‡ı ÒÚ‡·ËÎ¸Ì˚ı ËÁÓÚÓÔÓ‚ Ì‡ ‚ÌÂ¯ÌËÈ

˚ÌÓÍ ÒÓÒÚ‡‚ÎflÂÚ ÓÍÓÎÓ 30%. Ç 1999„.

íÖïëçÄÅùäëèéêíÓÏ ÒÓ‚ÏÂÒÚÌÓ Ò åË-

ÌËÒÚÂÒÚ‚ÓÏ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË ÔÓ

‡ÚÓÏÌÓÈ ˝ÌÂ„ËË ÔÓ-

‚Â‰ÂÌ ÍÓÏÔÎÂÍÒ ÏÂÓ-

ÔËflÚËÈ ÔÓ ÛÔÓfl‰Ó-

˜ÂÌË˛ ˝ÍÒÔÓÚ‡ ÒÚ‡-

·ËÎ¸Ì˚ı ËÁÓÚÓÔÓ‚, ˆÂ-

Î¸˛ ÍÓÚÓ˚ı fl‚ÎflÂÚÒfl

Á‡˘ËÚ‡ ËÌÚÂÂÒÓ‚

ÓÒÒËÈÒÍËı ÔÓËÁ‚Ó-

‰ËÚÂÎÂÈ ‚ ÛÒÎÓ‚Ëflı

‚ÓÁÓÒ¯ÂÈ ÍÓÌÍÛ-

ÂÌÚÌÓÈ ·Ó¸·˚ Ì‡

ÏËÓ‚ÓÏ ˚ÌÍÂ.

ùÍÒÔÓÚ
ÒÚ‡·ËÎ¸Ì˚ı ËÁÓÚÓÔÓ‚ ËÁ êÓÒÒËË ‚ 1999 „. 

ÑÓÎfl íÖïëçÄÅùäëèéêíÄ
Export of stable isotopes from Russia.
Techsnabexport (Tenex) market share.

TENEX
43 %

èÓ˜ËÂ
Others
57 %
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Deliveries 
of equipment,
instrumentation and materials

Techsnabexport has constantly contin-

ued to expand its presence in the market of

high-technology equipment, instrumenta-

tion and material

and has increased

sales volumes by

approximately 25%

in the said direction

as compared to

1998. 

The major por-

tion of equipment,

apparatus and mate-

rial export in 1999

includes deliveries of

accelerators and

cyclotrons to China and Egypt, radiation

detectors to Yugoslavia, Great Britain, USA

and the Czech republic. Over the last years

Techsnabexport has covered approximately

20% of the world market demand in radia-

èÓÒÚ‡‚ÍË 
Ó·ÓÛ‰Ó‚‡ÌËfl, 

ÔË·ÓÓ‚ Ë Ï‡ÚÂË‡ÎÓ‚ 

íÖïëçÄÅùäëèéêí ÔÓ‰ÓÎÊ‡Î

‡Ò¯ËflÚ¸ Ò‚ÓÂ ÔËÒÛÚÒÚ‚ËÂ Ì‡ ˚ÌÍÂ

‚˚ÒÓÍÓÚÂıÌÓÎÓ„Ë˜ÌÓ„Ó Ó·ÓÛ‰Ó‚‡ÌËfl,

ÔË·ÓÓ‚ Ë Ï‡ÚÂË-

‡ÎÓ‚ Ë ‚ Ò‡‚ÌÂÌËË Ò

1998„. Û‚ÂÎË˜ËÎ

Ó·˙ÂÏ ÔÓ‰‡Ê ‚

˝ÚÓÏ Ì‡Ô‡‚ÎÂÌËË

ÔÓ˜ÚË Ì‡ 25%.

é Ò Ì Ó ‚ Ì Û ˛

˜‡ÒÚ¸ ‚ ˝ÍÒÔÓÚÂ

Ó·ÓÛ‰Ó‚‡ÌËfl, ÔË-

·ÓÓ‚ Ë Ï‡ÚÂË‡ÎÓ‚

‚ 1999„. ÒÓÒÚ‡‚ËÎË ÔÓ-

ÒÚ‡‚ÍË ÛÒÍÓËÚÂÎ¸ÌÓÈ

ÚÂıÌËÍË Ë ˆËÍÎÓÚÓ-

ÌÓ‚ ‚ äËÚ‡È Ë Ö„ËÔÂÚ,

Ò˜ÂÚ˜ËÍÓ‚ fl‰ÂÌ˚ı ËÁÎÛ˜ÂÌËÈ ‚ û„ÓÒÎ‡-

‚Ë˛, ÄÌ„ÎË˛, ëòÄ Ë óÂıË˛. Ç ÔÓÒÎÂ‰ÌËÂ

„Ó‰˚ íÖïëçÄÅùäëèéêí Ó·ÂÒÔÂ˜Ë‚‡ÂÚ

ÔËÏÂÌÓ 20% ÔÓÚÂ·ÌÓÒÚÂÈ ÏËÓ‚Ó„Ó

ä‡Î¸ˆËÈ ÏÂÚ‡ÎÎË˜ÂÒÍËÈ. 
é·ÂÒÔÂ˜ÂÌËÂ ÔÓÚÂ·ÌÓÒÚÂÈ

ÏËÓ‚Ó„Ó ˚ÌÍ‡ 
Calcium metal.

Provision of the world
market needs

TENEX
15 %

èÓ˜ËÂ
Others
85 %

ê‡‰Ë‡ˆËÓÌÌÓÂ Ó·ÓÛ‰Ó‚‡ÌËÂ. 
é·ÂÒÔÂ˜ÂÌËÂ ÔÓÚÂ·ÌÓÒÚÂÈ

ÏËÓ‚Ó„Ó ˚ÌÍ‡ 
Radiation equipment.
Provision of the world

market needs

TENEX
20 %

èÓ˜ËÂ
Others
80 %

Ç˚ÒÓÍÓ‚ÓÎ¸ÚÌ˚È ÛÒÍÓËÚÂÎ¸ ˝ÎÂÍÚÓÌÓ‚

High voltage electron accelerator



tion equipment.

Another field of activity, which deter-

mines the export vol-

ume of conventional

(non-uranium) prod-

ucts, has included

deliveries of calcium

metal, zirconium

and its products as

well as optic glass

and super conduct-

ing alloys. For exam-

ple, supplies of    cal-

cium metal cover

15% of the world

market demand.

Investments 
and new projects

Intensive years of Techsnabexport

operations in the external as well as the

internal market, its well-developed posi-

tive investment image have enabled

Techsnabexport to start attract investments

into the Russian nuclear power industry.

In 1999 Techsnabexport offered a

number of investment projects and propos-

als aimed at the implementation of conver-

sion programs for the national nuclear

power industry.

Currently an active work is being fur-

nished to attract investments into the pro-

jects to create new capacities for produc-

tion of super- clean materials such as gal-

˚ÌÍ‡ ‡‰Ë‡ˆËÓÌÌÓ„Ó Ó·ÓÛ‰Ó‚‡ÌËfl.

ÑÛ„ËÏ Ì‡Ô‡‚ÎÂÌËflÏ, ÓÔÂ‰ÂÎfl˛-

˘ËÏ Ó·˙ÂÏ ˝ÍÒÔÓ-

Ú‡ ÌÂÛ‡ÌÓ‚ÓÈ ÔÓ-

‰ÛÍˆËË ÒÚ‡ÎË ÔÓ-

ÒÚ‡‚ÍË Í‡Î¸ˆËfl ÏÂ-

Ú‡ÎÎË˜ÂÒÍÓ„Ó, ˆË-

ÍÓÌËfl Ë ËÁ‰ÂÎËÈ ËÁ

ÌÂ„Ó, ‡ Ú‡ÍÊÂ ÓÔÚË-

˜ÂÒÍÓ„Ó ÒÚÂÍÎ‡ Ë

Ò‚ÂıÔÓ‚Ó‰ÌËÍÓ-

‚˚ı ÒÔÎ‡‚Ó‚. èÓ-

ÒÚ‡‚ÍË Í‡Î¸ˆËfl ÏÂÚ‡Î-

ÎË˜ÂÒÍÓ„Ó, Ì‡ÔËÏÂ,

ÔÓÍ˚‚‡˛Ú ÓÍÓÎÓ 15%

ÔÓÚÂ·ÌÓÒÚÂÈ ÏËÓ‚Ó„Ó ˚ÌÍ‡.

àÌ‚ÂÒÚËˆËË 
Ë ÌÓ‚˚Â ÔÓÂÍÚ˚

ÉÓ‰˚ ‰Ó·ÓÒÓ‚ÂÒÚÌÓÈ ‡·ÓÚ˚ 

íÖïëçÄÅùäëèéêí‡ Í‡Í Ì‡ ÏÂÊ‰ÛÌ‡-

Ó‰ÌÓÏ Ú‡Í Ë Ì‡ ‚ÌÛÚÂÌÌÂÏ ˚ÌÍÂ, ÒÙÓ-

ÏËÓ‚‡‚¯ËÈÒfl ÔÓÎÓÊËÚÂÎ¸Ì˚È ËÌ‚ÂÒÚË-

ˆËÓÌÌ˚È ËÏË‰Ê, ÔÓÁ‚ÓÎËÎË ÍÓÏÔ‡ÌËË ‚

ÔÓÒÎÂ‰ÌÂÂ ‚ÂÏfl ÔËÒÚÛÔËÚ¸ Í ÔË‚ÎÂ˜Â-

ÌË˛ ËÌ‚ÂÒÚËˆËÈ ‚ ‡ÚÓÏÌÛ˛ ÓÚ‡ÒÎ¸ êÓÒ-

ÒËË. 

Ç 1999„. íÖïëçÄÅùäëèéêí ÔÂ‰-

ÒÚ‡‚ËÎ fl‰ ËÌ‚ÂÒÚËˆËÓÌÌ˚ı ÔÓÂÍÚÓ‚ Ë

ÔÂ‰ÎÓÊÂÌËÈ, Ì‡Ô‡‚ÎÂÌÌ˚ı ‚ ÚÓÏ ˜ËÒÎÂ

Ë Ì‡ Â‡ÎËÁ‡ˆË˛ ÍÓÌ‚ÂÒËÓÌÌ˚ı ÔÓ-

„‡ÏÏ ‡ÚÓÏÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË ÒÚ‡Ì˚. 

ÇÂ‰ÂÚÒfl ‡ÍÚË‚Ì‡fl ‡·ÓÚ‡ ÔÓ ÔË‚ÎÂ-

˜ÂÌË˛ ËÌ‚ÂÒÚËˆËÈ ‚ ÔÓÂÍÚ˚ ÔÓ ÒÓÁ‰‡ÌË˛
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èÓ‰ÛÍˆËfl ËÁ ˆËÍÓÌËÂ‚˚ı ÒÔÎ‡‚Ó‚

Zirconium alloys products
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lium, germanium, scandium, etc. The pro-

ject for fabrication of enriched isotope

Boron-10 is in the process of implementa-

tion. Much attention is attracted to the

environmental programs related to the

Russian nuclear power industry. The first

contract on receipt and reprocessing of

low-active metal scrap is being finished for

signing. 

Innovations 
in the company

Today, to achieve success under cir-

cumstances of tough competition in the

world market of nuclear fuel cycle products

and services becomes more complicated.

Success in business is in many respects

achieved by management quality, applica-

tion of corporate modern technologies and

introduction of state-of- the-art information

technologies. To achieve this goal restruc-

turing including all aspects of

Techsnabexport activities since 1999 has

been carried out.  Thorough   analysis of the

company’s operations and a system of

changes within the framework of the said

restructuring has been performed to

enhance the efficiency of the company’s

operations.

The internal structure of the company

has been profoundly changed. Today an

optimized composition of the trade firms

incorporated within the structure of

ÏÓ˘ÌÓÒÚÂÈ ÔÓ ÔÓËÁ‚Ó‰ÒÚ‚Û Ú‡ÍËı ‚˚ÒÓ-

ÍÓ˜ËÒÚ˚ı Ï‡ÚÂË‡ÎÓ‚, Í‡Í „‡ÎÎËÈ, „ÂÏ‡-

ÌËÈ, ÒÍ‡Ì‰ËÈ Ë ‰. Ç ÒÚ‡‰ËË Â‡ÎËÁ‡ˆËË

Ì‡ıÓ‰ËÚÒfl ÔÓÂÍÚ ÔÓ ÔÓËÁ‚Ó‰ÒÚ‚Û Ó·Ó„‡-

˘ÂÌÌÓ„Ó ËÁÓÚÓÔ‡ ÅÓ-10.

ÅÓÎ¸¯ÓÂ ÁÌ‡˜ÂÌËÂ Û‰ÂÎflÂÚÒfl ̋ ÍÓÎÓ„Ë-

˜ÂÒÍËÏ ÔÓ„‡ÏÏ‡Ï ÓÒÒËÈÒÍÓÈ ‡ÚÓÏÌÓÈ

ÓÚ‡ÒÎË. ÉÓÚÓ‚ Í ÔÓ‰ÔËÒ‡ÌË˛ ÔÂ‚˚È ÍÓÌ-

Ú‡ÍÚ ÔÓ ÔÓÂÍÚÛ ÔËÂÏ‡ Ì‡ ÔÂÂ‡·ÓÚÍÛ

ÌËÁÍÓ‡ÍÚË‚ÌÓ„Ó ÏÂÚ‡ÎÎË˜ÂÒÍÓ„Ó ÎÓÏ‡.

çÓ‚Ó‚‚Â‰ÂÌËfl 
‚ ÍÓÏÔ‡ÌËË

Ç ÛÒÎÓ‚Ëflı ÊÂÒÚÍÓÈ ÍÓÌÍÛÂÌˆËË Ì‡

ÏËÓ‚ÓÏ ˚ÌÍÂ ÔÓ‰ÛÍˆËË Ë ÛÒÎÛ„ fl‰Â-

ÌÓ„Ó ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡ ‰Ó·Ë‚‡Ú¸Òfl ÛÒÔÂı‡

ÒÚ‡ÌÓ‚ËÚÒfl ‚ÒÂ ÒÎÓÊÌÂÂ. ìÒÔÂı ‚ ·ËÁÌÂÒÂ

‰ÓÒÚË„‡ÂÚÒfl ‚Ó ÏÌÓ„ÓÏ Á‡ Ò˜ÂÚ Í‡˜ÂÒÚ‚‡

ÛÔ‡‚ÎÂÌËfl ˝ÚËÏ ·ËÁÌÂÒÓÏ, ÔËÏÂÌÂÌËfl

ÒÓ‚ÂÏÂÌÌ˚ı ÚÂıÌÓÎÓ„ËÈ ÍÓÔÓ‡ÚË‚ÌÓ„Ó

ÛÔ‡‚ÎÂÌËfl Ë ‚ÌÂ‰ÂÌËfl ÌÓ‚ÂÈ¯Ëı ËÌ-

ÙÓÏ‡ˆËÓÌÌ˚ı ÚÂıÌÓÎÓ„ËÈ. ë ˝ÚÓÈ ˆÂÎ¸˛

‚ íÖïëçÄÅùäëèéêíÂ Ò 1999„. ÔÓ‚Ó-

‰ËÚÒfl ÂÒÚÛÍÚÛËÁ‡ˆËfl, Á‡Ú‡„Ë‚‡˛˘‡fl

‚ÒÂ ÒÚÓÓÌ˚ ‰ÂflÚÂÎ¸ÌÓÒÚË ÍÓÏÔ‡ÌËË.

Ç ‡ÏÍ‡ı ÂÒÚÛÍÚÛËÁ‡ˆËË ·˚Î ÔÓ-

‚Â‰ÂÌ „ÎÛ·ÓÍËÈ ‡Ì‡ÎËÁ ‰ÂflÚÂÎ¸ÌÓÒÚË

íÖïëçÄÅùäëèéêí‡ Ë ‡Á‡·ÓÚ‡Ì‡ ÒËÒ-

ÚÂÏ‡ ÏÂÓÔËflÚËÈ, ÔËÁ‚‡ÌÌ˚ı ÔÓ‚˚ÒËÚ¸

˝ÙÙÂÍÚË‚ÌÓÒÚ¸ ÙÛÌÍˆËÓÌËÓ‚‡ÌËfl ÍÓÏ-

Ô‡ÌËË.

äÓÂÌÌ˚Ï Ó·‡ÁÓÏ ·˚Î‡ ËÁÏÂÌÂÌ‡

‚ÌÛÚÂÌÌflfl ÒÚÛÍÚÛ‡ ÍÓÏÔ‡ÌËË. éÔÚË-

ÏËÁËÓ‚‡Ì ÒÓÒÚ‡‚ ÓÔÂ‡ÚË‚Ì˚ı ÙËÏ, ÍÓ-
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Techsnabexport is consistent with the main

fields of business activities of the company:

«Uranservice», «TVEL» «Izotopservice»

and «Atomimpex».

The firms have been integrated into the

Department of commercial operations.

Additionally, the Department of strategic

analysis and marketing has been estab-

lished, financial services, incorporated into

the Department of finance, have been sig-

nificantly consolidated, and the legal ser-

vice has been transformed into the Legal

Department. Such changes have allowed the

above firms to fully concentrate their atten-

tion on purely commercial activities.

To provide effective business opera-

tions, planning, analysis and timely control

in all areas of financial and economic activ-

ities, a special Controlling service has been

established. This service is oriented

towards an integrated support of adminis-

trative decision-making, identification of

negative tendencies in the activities and

analysis of their reasons as well as creation

of information support for the company

departments and services. Following the

above goals, the Controlling service has

been elaborating and introducing a number

of standards and new information technolo-

gies since 1999.

The changes performed in 1999 effect-

ed not only the structure itself, but also

administration technologies. Considering

the radical changes in staff management,

increased requirements to the qualification

ÚÓ˚È ÚÂÔÂ¸ ÒÓÓÚ‚ÂÚÒÚ‚ÛÂÚ ÓÒÌÓ‚Ì˚Ï Ì‡-

Ô‡‚ÎÂÌËflÏ ÍÓÏÏÂ˜ÂÒÍÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË

ÍÓÏÔ‡ÌËË: «ì‡ÌÒÂ‚ËÒ», «íÇùã», «àÁÓ-

ÚÓÔÒÂ‚ËÒ» Ë «ÄÚÓÏËÏÔÂÍÒ». éÔÂ‡ÚË‚-

Ì˚Â ÙËÏ˚ Ó·˙Â‰ËÌÂÌ˚ ‚ ÑËÂÍˆË˛ ÔÓ

ÍÓÏÏÂ˜ÂÒÍÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË. äÓÏÂ ÚÓ„Ó

ÒÓÁ‰‡Ì‡ ÑËÂÍˆËfl ÔÓ ÒÚ‡ÚÂ„Ë˜ÂÒÍÓÏÛ

ÔÎ‡ÌËÓ‚‡ÌË˛ Ë Ï‡ÍÂÚËÌ„Û, ÁÌ‡˜ËÚÂÎ¸ÌÓ

ÛÒËÎÂÌ˚ ÙËÌ‡ÌÒÓ‚˚Â ÒÎÛÊ·˚, Ó·˙Â‰ËÌÂÌ-

Ì˚Â ‚ ÑËÂÍˆË˛ ÔÓ ÙËÌ‡ÌÒ‡Ï, Ë ˛Ë‰Ë-

˜ÂÒÍ‡fl ÒÎÛÊ·‡, ÔÂÓ·‡ÁÓ‚‡ÌÌ‡fl ‚ ûË-

‰Ë˜ÂÒÍËÈ ‰ÂÔ‡Ú‡ÏÂÌÚ. í‡ÍËÂ ËÁÏÂÌÂÌËfl

ÔÓÁ‚ÓÎËÎË ÓÔÂ‡ÚË‚Ì˚Ï ÙËÏ‡Ï ÔÓÎÌÓ-

ÒÚ¸˛ ÒÍÓÌˆÂÌÚËÓ‚‡Ú¸ Ò‚Ó˛ ‡ÍÚË‚ÌÓÒÚ¸

Ì‡ ÍÓÏÏÂ˜ÂÒÍÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË. 

ÑÎfl Ó·ÂÒÔÂ˜ÂÌËfl ÓÔÂ‡ÚË‚ÌÓ„Ó Û˜Â-

Ú‡, ÔÎ‡ÌËÓ‚‡ÌËfl, ‡Ì‡ÎËÁ‡ Ë Ò‚ÓÂ‚ÂÏÂÌ-

ÌÓ„Ó ÍÓÌÚÓÎfl ÔÓ ‚ÒÂÏ Ì‡Ô‡‚ÎÂÌËflÏ ÙË-

Ì‡ÌÒÓ‚Ó-˝ÍÓÌÓÏË˜ÂÒÍÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË ÒÓ-

Á‰‡ÌÓ ÒÔÂˆË‡Î¸ÌÓÂ ÔÓ‰‡Á‰ÂÎÂÌËÂ - ëÎÛÊ-

·‡ ÍÓÌÚÓÎÎËÌ„‡. ùÚ‡ ëÎÛÊ·‡ ÓËÂÌÚËÓ-

‚‡Ì‡ Ì‡ ÍÓÏÔÎÂÍÒÌÛ˛ ÔÓ‰‰ÂÊÍÛ ÔÓˆÂÒ-

ÒÓ‚ ÔËÌflÚËfl ÛÔ‡‚ÎÂÌ˜ÂÒÍËı Â¯ÂÌËÈ,

‚˚fl‚ÎÂÌËÂ ÓÚÍÎÓÌÂÌËÈ ‚ ÔÓÍ‡Á‡ÚÂÎflı ‰Âfl-

ÚÂÎ¸ÌÓÒÚË, ‡Ì‡ÎËÁ‡ ÔË˜ËÌ ÓÚÍÎÓÌÂÌËÈ Ë

ÒÓÁ‰‡ÌËÂ ÒËÒÚÂÏ˚ ËÌÙÓÏ‡ˆËÓÌÌÓ„Ó

Ó·ÂÒÔÂ˜ÂÌËfl ‰Îfl ‚ÒÂı ÔÓ‰‡Á‰ÂÎÂÌËÈ ÍÓÏ-

Ô‡ÌËË. ë ˝ÚÓÈ ˆÂÎ¸˛ ëÎÛÊ·ÓÈ ÍÓÌÚÓÎ-

ÎËÌ„‡ Ò 1999„. ‡Á‡·‡Ú˚‚‡ÂÚÒfl Ë ‚ÌÂ‰fl-

ÂÚÒfl ˆÂÎ˚È fl‰ ÒÚ‡Ì‰‡ÚÓ‚ Ë ÌÓ‚˚ı ËÌ-

ÙÓÏ‡ˆËÓÌÌ˚ı ÚÂıÌÓÎÓ„ËÈ. 

èÓ‚Â‰ÂÌÌ˚Â ‚ 1999„. ËÁÏÂÌÂÌËfl Á‡-

ÚÓÌÛÎË ÌÂ ÚÓÎ¸ÍÓ ÒÚÛÍÚÛÛ Ë ÚÂıÌÓÎÓ-

„ËË ÛÔ‡‚ÎÂÌËfl. ì˜ËÚ˚‚‡fl ‡‰ËÍ‡Î¸ÌÓÂ

ËÁÏÂÌÂÌËÂ ÒÓ‰ÂÊ‡ÌËfl ÛÔ‡‚ÎÂÌ˜ÂÒÍÓ„Ó
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of personnel, the key direction on the next

stage of restructuring is personnel develop-

ment.  Thorough and scientifically approved

set of arrangements aimed at recruitment,

evaluation, professional development and

distribution of personnel will enable to cre-

ate necessary prerequisites for rapid and

proper implementation of all the activities

directed at the increase of effectiveness of

Techsnabexport operations.

Techsnabexport enters the – I century.

On the one hand, the company maintains its

devotion to such principles of reasonable

conservatism as experience and competence

and on the other hand Techsnabexport per-

forms radical changes in the company on

the basis of the up-to -date administrative

technologies. We feel certain that this path

will lead us to success!

ÚÛ‰‡, ‚ÓÁÓÒ¯ËÂ ÚÂ·Ó‚‡ÌËfl Í Í‚‡ÎËÙË-

Í‡ˆËË ÒÓÚÛ‰ÌËÍÓ‚, ÓÒÌÓ‚Ì˚Ï Ì‡Ô‡‚ÎÂ-

ÌËÂÏ Ì‡ ÒÎÂ‰Û˛˘ÂÏ ˝Ú‡ÔÂ ÂÒÚÛÍÚÛËÁ‡-

ˆËË ÒÚ‡ÌÓ‚ËÚÒfl ‡·ÓÚ‡ ÔÓ ‡Á‚ËÚË˛ ÔÂ-

ÒÓÌ‡Î‡. í˘‡ÚÂÎ¸ÌÓ ‚˚‚ÂÂÌÌ˚È ÍÓÏÔÎÂÍÒ

ÏÂÓÔËflÚËÈ ÔÓ ÔÓ‰·ÓÛ, ÓˆÂÌÍÂ, ÔÓ‚˚¯Â-

ÌË˛ Í‚‡ÎËÙËÍ‡ˆËË Ë ‡ÒÒÚ‡ÌÓ‚ÍÂ Í‡‰Ó‚

ÔÓÁ‚ÓÎËÚ ÒÓÁ‰‡Ú¸ ÌÂÓ·ıÓ‰ËÏ˚Â ÔÂ‰ÔÓ-

Ò˚ÎÍË ‰Îfl ÒÍÓÂÈ¯ÂÈ Ë ·ÂÁ·ÓÎÂÁÌÂÌÌÓÈ

Â‡ÎËÁ‡ˆËË ‚ÒÂı ÏÂÓÔËflÚËÈ, Ì‡Ô‡‚-

ÎÂÌÌ˚ı Ì‡ ÔÓ‚˚¯ÂÌËÂ ˝ÙÙÂÍÚË‚ÌÓÒÚË

ÙÛÌÍˆËÓÌËÓ‚‡ÌËfl ÍÓÏÔ‡ÌËË.

íÖïëçÄÅùäëèéêí ‚ıÓ‰ËÚ ‚ XXI

‚ÂÍ, Ò Ó‰ÌÓÈ ÒÚÓÓÌ˚, ÒÓı‡Ìflfl Ò‚Ó˛ ÔË-

‚ÂÊÂÌÌÓÒÚ¸ Ú‡ÍËÏ ÔËÌˆËÔ‡Ï ‡ÁÛÏÌÓ„Ó

ÍÓÌÒÂ‚‡ÚËÁÏ‡ Í‡Í ÓÔ˚Ú Ë ÍÓÏÔÂÚÂÌÚ-

ÌÓÒÚ¸, Ò ‰Û„ÓÈ ÒÚÓÓÌ˚ ‡‰ËÍ‡Î¸ÌÓ Ó·-

ÌÓ‚Îflfl ÍÓÏÔ‡ÌË˛ Ì‡ ÓÒÌÓ‚Â Ò‡Ï˚ı ÒÓ‚Â-

ÏÂÌÌ˚ı ÛÔ‡‚ÎÂÌ˜ÂÒÍËı ÚÂıÌÓÎÓ„ËÈ. å˚

Û‚ÂÂÌ˚, ˜ÚÓ ËÏÂÌÌÓ Ì‡ ˝ÚÓÏ ÔÛÚË Ì‡Ò

Ê‰ÂÚ ÛÒÔÂı!
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Éçëë, ÉÎÓÛ· çÛÍÎÂ‡ ëÂ‚ËÒÂÒ Globe Nuclear Services 
‡Ì‰ ë‡ÔÎ‡È ãËÏËÚÂ‰ and Supply GNSS, Limited

3 Bethesda Metro Center,
Suite 910 Bethesda,
MD 20814, Switzerland 
Tel. /301/ 941-1200
Fax /301/ 941-1201

ëÓÁ‰‡Ì‡ ‚ 1991„. Ì‡ ÚÂËÚÓËË ò‚ÂÈˆ‡ËË.
éÒÌÓ‚Ì˚Â Ì‡Ô‡‚ÎÂÌËfl ‰ÂflÚÂÎ¸ÌÓÒÚË: ÚÓ„Ó‚Îfl Û‡ÌÓ‚ÓÈ ÔÓ‰ÛÍˆËÂÈ Ë ÛÒÎÛ„‡ÏË fl‰ÂÌÓ„Ó ÚÓÔÎË‚ÌÓ„Ó ˆËÍÎ‡, ÔÂÊ-
‰Â ‚ÒÂ„Ó, Ì‡ ˚ÌÍÂ ëÂ‚ÂÌÓÈ Ë ûÊÌÓÈ ÄÏÂËÍË.

èÂÁË‰ÂÌÚ Ä.É. óÂÌÓ‚ (êÓÒÒËfl)

î¸˛ÂÎ ãÓ‰ÊËÒÚËÍ, ÉÂÏ‡ÌËfl Fuel Logistic GmbH
Kolner Str. 38-44
50389 Wesseling 
Germany
Tel 49 2236 704-450
Fax 49 2236 704-455,333

ëÓÁ‰‡Ì‡ ‚ 1997 „. Ì‡ ÚÂËÚÓËË îêÉ. éÒÌÓ‚Ì˚Â Ì‡Ô‡‚ÎÂÌËfl ‰ÂflÚÂÎ¸ÌÓÒÚË: Ú‡ÌÒÔÓÚÌ˚Â Ë ˝ÍÒÔÂ‰ËÚÓÒÍËÂ ÛÒÎÛ-
„Ë ‚ Ó·Î‡ÒÚË ÔÂÂ‚ÓÁÓÍ fl‰ÂÌ˚ı Ï‡ÚÂË‡ÎÓ‚, ËÏÂÂÚ ÒÓ„Î‡¯ÂÌËfl Ë Ô‡ÚÌÂÒÍËÂ ÓÚÌÓ¯ÂÌËfl Ò ˝ÍÒÔÂ‰ËÚÓÒÍËÏË ÙË-
Ï‡ÏË ‚ Ö‚ÓÔÂ, ëòÄ, ä‡Ì‡‰Â, ëËÌ„‡ÔÛÂ, í‡È‚‡ÌÂ, üÔÓÌËË, ûÊÌÓÈ äÓÂÂ.

ìÔ‡‚Îfl˛˘ËÈ ë.å. ëÂÏËÌ-Ç‡‰Ó‚ (êÓÒÒËfl)

àÌÚÂÌÂÍÒÍÓ, ÉÂÏ‡ÌËfl Internexco GmbH
Frankfurter Strasse 92
D-65760 Eschbom
Germany
Tel 06196 50470
Fax 06196 42930

ëÓÁ‰‡Ì‡ ‚ 1989 „. Ì‡ ÚÂËÚÓËË îêÉ. éÒÌÓ‚Ì˚Â Ì‡Ô‡‚ÎÂÌËfl ‰ÂflÚÂÎ¸ÌÓÒÚË: ÚÓ„Ó‚Îfl Û‡ÌÓÏ ‚ ÙÓÏÂ Û‰˚, ÍÓÌ-
ˆÂÌÚ‡ÚÓ‚ Ë ÒÓÂ‰ËÌÂÌËÈ, ‡ Ú‡ÍÊÂ ÛÒÎÛ„‡ÏË Ë ÔÓ˜ËÏË ÔÓ‰ÛÍÚ‡ÏË „‡Ê‰‡ÌÒÍÓÈ fl‰ÂÌÓÈ ÔÓÏ˚¯ÎÂÌÌÓÒÚË Ì‡ Á‡Ô‡‰-
ÌÓÂ‚ÓÔÂÈÒÍËı ˚ÌÍ‡ı .

ìÔ‡‚Îfl˛˘ËÂ: å.ç. éÒËÔÓ‚ (êÓÒÒËfl), â. å‡‰ÂÎ¸ (îêÉ).

êÂ‚ËÒÒ ëÂ‚ËÒÂÒ ãËÏËÚÂ‰, Reviss Services Limited
ÄÌ„ÎËfl 6 Chiltern Court, Asheridge

Road Chesham, Buckinghamshire
England
HP5 2PX
Tel 44 /0/ 1494 777 444
Fax 44 /0/ 1494 777 440

ëÓÁ‰‡Ì‡ Ì‡ ÚÂËÚÓËË äËÔ‡ ‚ 1992 „. éÒÌÓ‚Ì˚Ï Ì‡Ô‡‚ÎÂÌËÂÏ ‰ÂflÚÂÎ¸ÌÓÒÚË fl‚ÎflÂÚÒfl ÚÓ„Ó‚Îfl ËÁÓÚÓÔÌÓÈ ÔÓ-
‰ÛÍˆËÂÈ ‚Ó ‚ÒÂı Â„ËÓÌ‡ı ÏË‡.

ìÔ‡‚Îfl˛˘ËÈ ‰ËÂÍÚÓ ü. ã‡Ú‡Ï (ÇÂÎËÍÓ·ËÚ‡ÌËfl).

GNSS
Established in 1991 on the territory of Switzerland.
Major business activities: uranium products and nuclear fuel cycle services trade, mainly, in the market of the North and
South America.

President A.G. Chernov (Russia)

Fuel Logistic GmbH
Established in 1997 on the territory of the Federal Republic of Germany. Primary business activities: nuclear materials
transportation and forwarding services; Fuel Logistic GmbH has agreements and partnership relations with the forwarding
firms in Europe, U.S.A., Canada, Singapore, Taiwan, Japan, South Korea.

Manager S.M. Semin-Vadov (Russia)

INTERNEXCO GmbH
Established in 1989 on the territory of the Federal Republic of Germany. Primary business activities: uranium ore, urani-
um concentrate and its compounds trade, services and other products of civilian nuclear industry in the Western markets.

Managers: M.N. Osipov (Russia), J. Madel (Germany)

Reviss Services Limited
Established in 1992 in the territory of Cyprus. Primary business activities: isotope products trade in all regions of the
world.

General Manager: Y. Latham 

áÄêìÅÖÜçõÖ èêÖÑèêàüíàü
ë ìóÄëíàÖå «íÖïëçÄÅùäëèéêí»

INTERNATIONAL NETWORK
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Ä ä í à Ç äÓ‰ ÒÚ. ç‡ Ì‡˜‡ÎÓ ç‡ ÍÓÌÂˆ 
ÔÂËÓ‰‡ ÔÂËÓ‰‡

I. ÇçÖéÅéêéíçõÖ ÄäíàÇõ
çÂÏ‡ÚÂË‡Î¸Ì˚Â ‡ÍÚË‚˚ (04, 05) 110 639 711
éÒÌÓ‚Ì˚Â ÒÂ‰ÒÚ‚‡ (01, 02, 03) 120 12 479 14 117
çÂÁ‡‚Â¯ÂÌÌÓÂ ÒÚÓËÚÂÎ¸ÒÚ‚Ó 130 6 601 9 280
(07, 08, 61)
ÑÓÎ„ÓÒÓ˜Ì˚Â ÙËÌ‡ÌÒÓ‚˚Â ‚ÎÓÊÂÌËfl 140 290 250 148 824
(06, 82)

àíéÉé ÔÓ ‡Á‰ÂÎÛ I 190 309 969 172 932

II. éÅéêéíçõÖ ÄäíàÇõ
á‡Ô‡Ò˚ 210 19 552 24 514
ç‡ÎÓ„ Ì‡ ‰Ó·‡‚ÎÂÌÌÛ˛ ÒÚÓËÏÓÒÚ¸ 220 3 953 1 295
ÔÓ ÔËÓ·ÂÚÂÌÌ˚Ï ˆÂÌÌÓÒÚflÏ (19)
ÑÂ·ËÚÓÒÍ‡fl Á‡‰ÓÎÊÂÌÌÓÒÚ¸ 240 10 346 543 7 094 173
(ÔÎ‡ÚÂÊË ÔÓ ÍÓÚÓÓÈ ÓÊË‰‡˛ÚÒfl ‚ ÚÂ˜ÂÌËÂ 
12 ÏÂÒflˆÂ‚ ÔÓÒÎÂ ÓÚ˜ÂÚÌÓÈ ‰‡Ú˚)
ä‡ÚÍÓÒÓ˜Ì˚Â ÙËÌ‡ÌÒÓ‚˚Â ‚ÎÓÊÂÌËfl 250 20 233 5 046
(56, 58, 82)
ÑÂÌÂÊÌ˚Â ÒÂ‰ÒÚ‚‡ 260 187 932 1 504 652

àíéÉé ÔÓ ‡Á‰ÂÎÛ II 290 10 578 213 8 629 680

ÅÄãÄçë 399 10 888 182 8 802 612
(ÒÛÏÏ‡ ÒÚÓÍ 190+290+390)

è Ä ë ë à Ç äÓ‰ ÒÚ. ç‡ Ì‡˜‡ÎÓ ç‡ ÍÓÌÂˆ 
ÔÂËÓ‰‡ ÔÂËÓ‰‡

IV. äÄèàíÄã à êÖáÖêÇõ
ìÒÚ‡‚Ì˚È Í‡ÔËÚ‡Î (85) 410 96 96
ÑÓ·‡‚Ó˜Ì˚È Í‡ÔËÚ‡Î (87) 420 4 937 4 933
çÂ‡ÒÔÂ‰ÂÎÂÌÌ‡fl ÔË·˚Î¸ ÔÓ¯Î˚ı ÎÂÚ (88) 470 135 816 87 689
çÂ‡ÒÔÂ‰ÂÎÂÌÌ‡fl ÔË·˚Î¸ ÓÚ˜ÂÚÌÓ„Ó „Ó‰‡ 480 79 012
àíéÉé ÔÓ ‡Á‰ÂÎÛ IV 490 140 849 171 730
VI. äêÄíäéëêéóçõÖ èÄëëàÇõ
á‡ÂÏÌ˚Â ÒÂ‰ÒÚ‚‡ (90, 94) 610 0 322 405
äÂ‰ËÚÓÒÍ‡fl Á‡‰ÓÎÊÂÌÌÓÒÚ¸ 620 10 744 257 8 306 591
ê‡Ò˜ÂÚ˚ ÔÓ ‰Ë‚Ë‰ÂÌ‰‡Ï (75) 630 935 935
ÑÓıÓ‰˚ ·Û‰Û˘Ëı ÔÂËÓ‰Ó‚ (83) 640 2 141 951

àíéÉé ÔÓ ‡Á‰ÂÎÛ VI 690 10 747 333 8 630 882
ÅÄãÄçë 699 10 888 182 8 802 612

(ÒÛÏÏ‡ ÒÚÓÍ 490+590+690)

ÅÄãÄçë Äé «íÖïëçÄÅùäëèéêí»
çÄ 31 ÑÖäÄÅêü 1999 ÉéÑÄ

í˚Ò. Û·.

îËÌ‡ÌÒÓ‚˚Â ÔÓÍ‡Á‡ÚÂÎË



A S S E T S Sheet code Period Period 
beginning ending

I. NON-CURRENT ASSETS
Goodwill (04,05) 110 639 711
Fixed assets (01,02,03) 120 12 479 14 117
Unfinished construction (07,08,61) 130 6 601 9 280
Long-term investments (06,82) 140 290 250 148 824

TOTAL FOR Section I 190 309 969 172 932
II. CURRENT ASSETS

Inventories (stocks) 210 19 552 24 514
VAT on purchased valuables (19) 220 3 953 1 295
Debtors receivables (payments expected 240 10 346 543 7 094 173
to be effected within 12 months after 
reporting date)
Short-term investments (56, 58, 82) 250 20 233 5 046
Cash assets 260 187 932 1 504 652

TOTAL FOR Section II 290 10 578 213 8 629 680

BALANCE (aggregate of lines 399 10 888 182 8 802 612
190+290+390)

L I A B I L I T I E S Sheet code Period Period 
beginning ending

IV. CAPITAL AND RESERVE FUNDS

Statutory capital (85) 410 96 96
Supplementary capital (87) 420 4 937 4 933
Retained earnings from previous years (88) 470 135 816 87 689
Retained earnings of the reporting year 480 79 012

TOTAL FOR SECTION IV 490 140 849 171 730
VI. SHORT-TERM LIABILITIES

Bank loans (90, 94) 610 0 322 405
Credit receivables 620 10 744 257 8 306 591
Dividend payable (75) 630 935 935
Deferred income (83) 640 2 141 951

TOTAL FOR SECTION VI 690 10 747 333 8 630 882

BALANCE 699 10 888 182 8 802 612
(aggregate of lines 490+590+690)
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ç‡ËÏÂÌÓ‚‡ÌËÂ ÔÓÍ‡Á‡ÚÂÎfl äÓ‰ á‡ ÓÚ˜ÂÚÌ˚È 
ÒÚ. ÔÂËÓ‰

Ç˚Û˜Í‡ (ÌÂÚÚÓ) ÓÚ Â‡ÎËÁ‡ˆËË ÚÓ‚‡Ó‚, ÔÓ‰ÛÍˆËË, ‡·ÓÚ, 010 698 614

ÛÒÎÛ„ (Á‡ ÏËÌÛÒÓÏ Ì‡ÎÓ„‡ Ì‡ ‰Ó·‡‚ÎÂÌÌÛ˛ ÒÚÓËÏÓÒÚ¸, ‡ÍˆËÁÓ‚

Ë ‡Ì‡ÎÓ„Ë˜Ì˚ı Ó·flÁ‡ÚÂÎ¸Ì˚ı ÔÎ‡ÚÂÊÂÈ)

ëÂ·ÂÒÚÓËÏÓÒÚ¸ Â‡ÎËÁ‡ˆËË ÚÓ‚‡Ó‚, ÔÓ‰ÛÍˆËË, ‡·ÓÚ, ÛÒÎÛ„ 020 346 928

äÓÏÏÂ˜ÂÒÍËÂ ‡ÒıÓ‰˚ 030 5 032

ìÔ‡‚ÎÂÌ˜ÂÒÍËÂ ‡ÒıÓ‰˚ 040 163 975

èË·˚Î¸ (Û·˚ÚÓÍ) ÓÚ Â‡ÎËÁ‡ˆËË (ÒÚÓÍË (010-020-030-040)) 050 182 679

èÓˆÂÌÚ˚ Í ÔÓÎÛ˜ÂÌË˛ 060 6 230

ÑÓıÓ‰˚ ÓÚ Û˜‡ÒÚËfl ‚ ‰Û„Ëı Ó„‡ÌËÁ‡ˆËflı 080 3 825

èÓ˜ËÂ ÓÔÂ‡ˆËÓÌÌ˚Â ‰ÓıÓ‰˚ 090 160 304

èÓ˜ËÂ ÓÔÂ‡ˆËÓÌÌ˚Â ‡ÒıÓ‰˚ 100 169 841

èË·˚Î¸ (Û·˚ÚÓÍ) ÓÚ ÙËÌ‡ÌÒÓ‚Ó-ıÓÁflÈÒÚ‚ÂÌÌÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË 110 183 197

(ÒÚÓÍË (050+060-070+080+090-100))

èÓ˜ËÂ ‚ÌÂÂ‡ÎËÁ‡ˆËÓÌÌ˚Â ‰ÓıÓ‰˚ 120 7 582

èÓ˜ËÂ ‚ÌÂÂ‡ÎËÁ‡ˆËÓÌÌ˚Â ‡ÒıÓ‰˚ 130 40 000

èË·˚Î¸ (Û·˚ÚÓÍ) ÓÚ˜ÂÚÌÓ„Ó ÔÂËÓ‰‡ (ÒÚÓÍË (110+120-130)) 140 150 779

ç‡ÎÓ„ Ì‡ ÔË·˚Î¸ 150 71 642

éÚ‚ÎÂ˜ÂÌÌ˚Â ÒÂ‰ÒÚ‚‡ 160 125

çÂ‡ÒÔÂ‰ÂÎÂÌÌ‡fl ÔË·˚Î¸ (Û·˚ÚÓÍ) ÓÚ˜ÂÚÌÓ„Ó ÔÂËÓ‰‡ 170 79 012

(ÒÚÓÍË (140-150-160))
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éíóÖí é èêàÅõãüï à ìÅõíäÄï
Äé «íÖïëçÄÅùäëèéêí» 

çÄ 31 ÑÖäÄÅêü 1999 ÉéÑÄ

í˚Ò. Û·.



DESCRIPTION SHEET REPORTING 
CODE PERIOD

Services, operations, products sales proceeds 010 698 614 

(net) (less VAT, excise taxes and similar 

compulsory payments)

Cost of services, operations, products, goods sold 020 346 928

Commercial expenditures 030 5 032

General and administration  expenditures 040 163 975

Sales profit (losses) (lines 010-020-030-040) 050 182 679

Interest received 060 6 230

Other organizations participation profit 080 3 825

Other operating profit 090 160 304

Other operating expenditures 100 169 841

Financial and economic activities profit 110 183 197

(expenditures) (lines 050+060-070+080+090-100)

Other profit (not connected with sales) 120 7 582

Other expenditures (not connected with sales) 130 40 000

Reporting period profit (losses) (lines 110+120-130) 140 150 779

Income tax 150 71 642

Special cash out-flows 160 125

Reporting period retained profit (losses) 170 79 012

(lines 140-150-160)
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1. We have audited the accompanying financial
statements of the Joint-Stock Company «TECH-
SNABEXPORT» for the fiscal year 1999. These
financial statements were furnished by the executive
office of the Joint-Stock Company «TECHSNABEX-
PORT» in accordance with the law of the Russian
Federation «On accounting principles» – 129-FZ of
November 21, 1996, Provision on accounting
«Accounting report of organization» (PBU 4/96),
approved by the Order of the Ministry of Finance of
the Russian Federation ‹ 10 of February 8, 1996
and «The Instructions on Procedure of filing stan-
dard annual accounting reports», approved by the
Order of the Ministry of the Finance of the Russian
Federation ‹ 97 of November 12, 1996.

2. These financial statements are the responsi-
bility of the executive office of the Joint-Stock
Company «TECHSNABEXPORT». Our responsibil-
ity is to express an opinion on authenticity of these
financial statements based on our audit performed.

3. We conducted our audit in accordance with
the «Provisional regulations for auditing in the
Russian federation», approved by the Decree of the
President of the Russian Federation – ‹ 2263 of
December 22, 1993. The audit was planned and per-
formed to obtain reasonable assurance about whether
the financial statements are free of material mis-
statement. The audit included examining, on a test
basis, evidence supporting the amounts and disclo-
sures, contained in the financial statements. We
believe that the audit performed provides a reason-
able basis to express our opinion on authenticity of
the given statements.

4. In our opinion the financial statements
accompanying the present Report present a true and
fair view of the financial position of the Joint-Stock
Company «TECHSNABEXPORT», i.e. the financial
statements were performed to present true and fair
state of the assets and liabilities of the Joint-Stock
Company «TECHSNABEXPORT» as of December
31, 1999, as well as the financial results of the
Company’s operations in 1999 and comply with the
Standards, mentioned in the item 1.

First Deputy General Director
S.V. Pyatenko

1. ç‡ÏË ÔÓ‚Â‰ÂÌ ‡Û‰ËÚ ÔËÎ‡„‡ÂÏÓÈ ·Ûı„‡Î-
ÚÂÒÍÓÈ ÓÚ˜ÂÚÌÓÒÚË Äé «íÖïëçÄÅùäëèéêí»
Á‡ 1999 „Ó‰. Ñ‡ÌÌ‡fl ÓÚ˜ÂÚÌÓÒÚ¸ ÔÓ‰„ÓÚÓ‚ÎÂÌ‡ ËÒ-
ÔÓÎÌËÚÂÎ¸Ì˚Ï Ó„‡ÌÓÏ Äé «íÖïëçÄÅùäë-
èéêí» ‚ ÒÓÓÚ‚ÂÚÒÚ‚ËË Ò á‡ÍÓÌÓÏ êÓÒÒËÈÒÍÓÈ îÂ-
‰Â‡ˆËË «é ·Ûı„‡ÎÚÂÒÍÓÏ Û˜ÂÚÂ» ‹ 129-îá ÓÚ
21.11.96„. èÓÎÓÊÂÌËÂÏ ÔÓ ·Ûı„‡ÎÚÂÒÍÓÏÛ Û˜ÂÚÛ
«ÅÛı„‡ÎÚÂÒÍ‡fl ÓÚ˜ÂÚÌÓÒÚ¸ Ó„‡ÌËÁ‡ˆËË» 
(èÅì 4/96), ÛÚ‚ÂÊ‰ÂÌÌ˚Ï èËÍ‡ÁÓÏ åËÌÙËÌ‡
êÓÒÒËË ‹ 10 ÓÚ 08.02.96„. Ë «àÌÒÚÛÍˆËÂÈ Ó ÔÓ-
fl‰ÍÂ Á‡ÔÓÎÌÂÌËfl ÚËÔÓ‚˚ı ÙÓÏ „Ó‰Ó‚ÓÈ ·Ûı„‡Î-
ÚÂÒÍÓÈ ÓÚ˜ÂÚÌÓÒÚË», ÛÚ‚ÂÊ‰ÂÌÌÓÈ èËÍ‡ÁÓÏ
åËÌÙËÌ‡ êÓÒÒËË ‹ 97 ÓÚ 12.11.96„.

2. éÚ‚ÂÚÒÚ‚ÂÌÌÓÒÚ¸ Á‡ ÔÓ‰„ÓÚÓ‚ÍÛ ‰‡ÌÌÓÈ ÓÚ-
˜ÂÚÌÓÒÚË ÌÂÒÂÚ ËÒÔÓÎÌËÚÂÎ¸Ì˚È Ó„‡Ì Äé «íÖï-
ëçÄÅùäëèéêí». ç‡¯‡ Ó·flÁ‡ÌÌÓÒÚ¸ Á‡ÍÎ˛˜‡ÂÚ-
Òfl ‚ ÚÓÏ, ˜ÚÓ·˚ ‚˚ÒÍ‡Á‡Ú¸ ÏÌÂÌËÂ Ó ‰ÓÒÚÓ‚ÂÌÓÒÚË
‚Ó ‚ÒÂı ÒÛ˘ÂÒÚ‚ÂÌÌ˚ı ‡ÒÔÂÍÚ‡ı ‰‡ÌÌÓÈ ÓÚ˜ÂÚÌÓÒ-
ÚË Ì‡ ÓÒÌÓ‚Â ÔÓ‚Â‰ÂÌÌÓ„Ó ‡Û‰ËÚ‡.

3. å˚ ÔÓ‚Ó‰ËÎË ‡Û‰ËÚ ‚ ÒÓÓÚ‚ÂÚÒÚ‚ËË Ò «ÇÂ-
ÏÂÌÌ˚ÏË Ô‡‚ËÎ‡ÏË ‡Û‰ËÚÓÒÍÓÈ ‰ÂflÚÂÎ¸ÌÓÒÚË ‚
êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË», ÛÚ‚ÂÊ‰ÂÌÌ˚ÏË ìÍ‡ÁÓÏ
èÂÁË‰ÂÌÚ‡ êÓÒÒËÈÒÍÓÈ îÂ‰Â‡ˆËË ‹ 2263 
ÓÚ 22.12.93„. ÄÛ‰ËÚ ÔÎ‡ÌËÓ‚‡ÎÒfl Ë ÔÓ‚Ó‰ËÎÒfl Ú‡-
ÍËÏ Ó·‡ÁÓÏ, ˜ÚÓ·˚ ÔÓÎÛ˜ËÚ¸ ‰ÓÒÚ‡ÚÓ˜ÌÛ˛ Û‚ÂÂÌ-
ÌÓÒÚ¸ ‚ ÚÓÏ, ˜ÚÓ ·Ûı„‡ÎÚÂÒÍ‡fl ÓÚ˜ÂÚÌÓÒÚ¸ ÌÂ ÒÓ‰Â-
ÊËÚ ÒÛ˘ÂÒÚ‚ÂÌÌ˚ı ËÒÍ‡ÊÂÌËÈ. ÄÛ‰ËÚ ‚ÍÎ˛˜‡Î ÔÓ-
‚ÂÍÛ Ì‡ ‚˚·ÓÓ˜ÌÓÈ ÓÒÌÓ‚Â ÔÓ‰Ú‚ÂÊ‰ÂÌËÈ ˜ËÒÎÓ-
‚˚ı ‰‡ÌÌ˚ı Ë ÔÓflÒÌÂÌËÈ, ÒÓ‰ÂÊ‡˘ËıÒfl ‚ ·Ûı„‡ÎÚÂ-
ÒÍÓÈ ÓÚ˜ÂÚÌÓÒÚË. å˚ ÔÓÎ‡„‡ÂÏ, ˜ÚÓ ÔÓ‚Â‰ÂÌÌ˚È ‡Û-
‰ËÚ ‰‡ÂÚ ‰ÓÒÚ‡ÚÓ˜Ì˚Â ÓÒÌÓ‚‡ÌËfl ‰Îfl ÚÓ„Ó, ˜ÚÓ·˚ ‚˚-
ÒÍ‡Á‡Ú¸ ÏÌÂÌËÂ Ó ‰ÓÒÚÓ‚ÂÌÓÒÚË ‰‡ÌÌÓÈ ÓÚ˜ÂÚÌÓÒÚË.

4. èÓ Ì‡¯ÂÏÛ ÏÌÂÌË˛, ÔËÎ‡„‡ÂÏ‡fl Í Ì‡ÒÚÓ-
fl˘ÂÏÛ á‡ÍÎ˛˜ÂÌË˛ ·Ûı„‡ÎÚÂÒÍ‡fl ÓÚ˜ÂÚÌÓÒÚ¸ ‰Ó-
ÒÚÓ‚ÂÌ‡, Ú.Â. ÔÓ‰„ÓÚÓ‚ÎÂÌ‡ Ú‡ÍËÏ Ó·‡ÁÓÏ, ˜ÚÓ·˚
Ó·ÂÒÔÂ˜ËÚ¸ ‚Ó ‚ÒÂı ÒÛ˘ÂÒÚ‚ÂÌÌ˚ı ‡ÒÔÂÍÚ‡ı ÓÚ‡-
ÊÂÌËÂ ‡ÍÚË‚Ó‚ Ë Ô‡ÒÒË‚Ó‚ Äé «íÖïëçÄÅùäë-
èéêí» ÔÓ ÒÓÒÚÓflÌË˛ Ì‡ 31 ‰ÂÍ‡·fl 1999„. Ë ÙË-
Ì‡ÌÒÓ‚˚ı ÂÁÛÎ¸Ú‡ÚÓ‚ Â„Ó ‰ÂflÚÂÎ¸ÌÓÒÚË Á‡ 1999„.,
ËÒıÓ‰fl ËÁ ‰ÂÈÒÚ‚Û˛˘Ëı ÌÓÏ‡ÚË‚Ì˚ı ‡ÍÚÓ‚, ÛÍ‡-
Á‡ÌÌ˚ı ‚ Ô‡‡„‡ÙÂ 1.

èÂ‚˚È Á‡ÏÂÒÚËÚÂÎ¸ ÉÂÌÂ‡Î¸ÌÓ„Ó ‰ËÂÍÚÓ‡
C.B. èflÚÂÌÍÓ
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á‡ÍÎ˛˜ÂÌËÂ
ÄìÑàíéêëäéâ îàêåõ 000 «îÅä» Û˜‡ÒÚÌËÍ‡Ï 

Äé «íÖïëçÄÅùäëèéêí» Ó ·Ûı„‡ÎÚÂÒÍÓÈ ÓÚ˜ÂÚÌÓÒÚË
Äé «íÖïëçÄÅùäëèéêí» Á‡ 1999„.

AUDITOR’S REPORT TO THE MEMBRES
OF THE JSC «TECHSNABEXPORT»

ON THE FINANCIAL STATEMENTS FOR THE YEAR 1999
«FBK» Co. Ltd., auditing company
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